





























THE WESTERN 
UNDERWRITER 


A Weekly Newspaper of Insurance 
e Published Thursdays . 








veneer +f CHICAGO AND CINCINNATI, THURSDAY, MAY 3, 1900. hn Be 
aicieieteneindsiatiass 
The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
AEGINA INSURANCE CO. 
WM: h KING, Seoretary. WM. B. CLARK, President. AC ADAMS. | Assistant Ssoretortes 
Cash Capital, $ 4,000,000 00 NORTHWESTERN BRANCH, OMAHA, NEB. 
= Wm. H. Wyman, W. P. Harford, 
Cash Assets, ae 13,019,41] 20 => ‘ General Agent. Asst. General Agent. 
Total Liabilities, - 3,861,796 13 - PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus, - - 157,615 00 > BOARDMAN & SPENCER, 
Surplus to Policy Holders,  - 9,157,615 07 ae ae 
Losses Paid in 81 Years, -  §5,641,084 50 . em a ee: 





SW SY CHICAGO, ILL, NEW YORK, 
SL y 


WESTERN BRANCH, 145 La Salle Street. 52 William Street. 


AETNA BUILDING, 413 VINE STREET, 


CINCINNATI, OHIO. KEELER GALLAGHER, General Agents. 


Local ageats in Philadeiphia and elsewhere have had to face the sudden withdrawal of their companies as the result ef heavy losses, rate wars, etc. 


The Continenta! is not Withdrawing or Changing its Policy. 


FROM CONTINENTAL AGENTS’ LETTERS: 

“The management is not vacillating. They know ‘‘We have represented the Continental for the past 
‘what they want and what lines they will write, andifan ‘eight years, during which time they have stood stead- 
‘agent will take the trouble to find this out, his path is ‘‘fastly by us in every time of need, have protected our business 
“straight and easy. It does not plunge ome year and curtail the ‘‘when other companies were withdrawing, have never written a 
‘next; its course is always conservative, but decidedly ‘policy over our heads, and have in every instance cared 
‘progressive, and above all things, it is fair in its dealings ‘‘for our business regardless of lines.” 

‘and intensely loyal to its agents.” 
PROTECT YOURSELF BY REPRESENTING THE CONTINENTAL. 


THE CONTINENTAL FIRE INSURANCE CO., 








Principal Office: Continental Building, 44-46-48 Cedar Street, New York. Western Department: Rialto Building, Chicago, Ill. 
D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 


Surplus to Policy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.58 





THE WESTERN AND SOUTHERN DEPARTMENT, 


Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 
THEO, F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 


AGENCIES IN ALL CITIES AND TOWNS. 
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THE WESTERN 


UNDERWRITER. 











Columbia 
INSURANCE COMPANY 


CONFINES ITS BUSINESS TO OHIO. 


O. I. GUNCEKL, 
Secretary. 


E. M. THRESHER, 
President. 


Cooper 
Fire Insurance Company 


OF DAYTON, O, 


H. E. Mzap, 
Vice-President, 


Cuas. D. Map, 
President. 


Cuas. W. Scuzng, 
Secretary 





“OLDEST IN THE WEST." 


1900 


a CINCINNATI 





INSURANCE COMPANY. 





P. W. Cadman, Pres. L. L. Townley, Sec’y. 





OHIO'S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPoOosED OF 
EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 


ORGANIZED 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,780. 
SURPLUS $191,199, SURPLUS $186,910. 


COMBINED STATEMENT. 
Capital §6250,000. Assets $572,092.80. Surplus $396,892.19. 





FIRE UNDERWRITERS AGENCY | NATIOND INSU RA NCE 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W PoHLMAN, 
PRESIDENT. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





E. W. BuRNET, 
SECRETARY. | 


|G. W. PoHLMAN, 





OF OINOINNATI, OHIO, 


General Insurance — State of Ohio Only. 


E. W. Burner, 


PRESIDERT. SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





An Quio Company. 


WASHINGTON 


(FIRE) 
INSURANCE COMPANY of Cincinnati, 0. 
PAID-UP CAPITAL, - - = $150,000.00 


WAS BEEN IN CONTINUAL OPERATION & 4. YEARS. 


AND HAS MET EVERY OBLIGATION FOR 
ACENTS WANTED IN OHIO. 


CHARTERED 1836. 











NAT'L HENCHMAN DAVIS, President. E. F. WEISS, Vice President and Secretary. 





A CINCINNATI COMPANY. 


Merchants and sllanufacturers 


INSURANCE COMPANY, 


Cincinnati. 


CHARTERED 1838. PERPETUAL. 
Capital - - $150,000. Assets - + $276,254, 
Surplus - - $214,817. 





WILLIAM H, CALvErt, President. 


131 East Third Street. Telephone 787. 













as follows 


** JAS. O. JOHNSON, Presi 
O. 8. WELLS, SeorETARY 


Ohio! Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January 1st 1900 of $1,088,255.16, reserved 


for the protection of policy-holders : 
$888,078.81 
65,854.44 


ie ee Meee se 6 | e's © 96.2 134,321.91 
$1,088,255.16 


26 82 we SS © 6. Oo 2" DB 


DENT 


Ht 2) detail! ae Pees 


WINFIELD S. HUKILL, Jr., Sec’y, 


——ORCANIZED IN (848. 
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dé. W. CHAMPLIN, eresivenrt. W. FRED MCBAIN, sec’y ano mawacen. | a —— THE 


mE GRAND RAPIDS Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


FIRE INSU RANCE COMPANY. “The Leading Industrial Insurance Company in America.” 


FUTURE FIELD 2 Is represented in all the Principal Cities of the United States 
| and in Canada. 





The Grand Rapids in the future will confine its writing to Michigan | , a 
and adjacent States—a strictly Western Company doing the largest busi- The Payment of over Two Hundred and Fifty Death Claims Daily 
ness in its own State of any individual company. TELLS OF THE GOOD IT DOES. 


PROMPT, PROGRESSIVE, LIBERAL. INSURANCE IN FORCE OF OVER $700,000,000 


Attests its Greatness and Favor with the Public. 
Agents wanted in citles and villages in above territory where we are aot now represented. | PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED. 


i 1 Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the deta'ls of the business by diligent study and 

a, experience, can, +4 egy! his capacity, establish his claim to the 

| ighe-t position in the field. It is within his certain reach. The opportunities for 


merited advancement are unlimited. All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No, 1 Madison Avenue, New York City. 








97 TO 103 CEDAR STREET, N. Y. CITY. 





OFFICERS. 
ye Oe eee ee $3.291,595.42 OHN R, HEGEMAN, President. J. J. Thompson, Cashier and Ass’t Sec’y. 
SURPLUS 612,219.52 ALEY FISKE, Vice-President. JAMES S. RoBERTS, Ass’t Secreiary. 

. ee ee SPC eee Se AE TE ES Seer kee YESS eS om GEORGE H. Gaston, 2d Vice-Pres’t. JAMES M. CRAIG, Actuary. 
RAP ORs. cewsncts S6tscnben ped nee 9,969,836. 13 GEORGE B. WoopWaRD, Secretary. Hon. STEWART L. WoopForD, Counsel. 
THOMAS H. WILLARD, Medical Director. A. H. Kn1GHT, Ass’t Medical Director. 


CASUALTY INSURANCE SPECIALTIES. 
FIDELITY—Bonds of Suretyship for persons in positions 
of trust. 
CASUALTY—Personal Accident, Plate Glass, Boiler, Ele- 
vator, Employer's and Landlord's Liability. 
OFFICERS: 
Groree F. Sewarp, President. 





ORDINARY and 
INDUSTRIAL 


LIFE INSURANCE POLICIES. 








Rosert J. Hicxas, Treas. and Secy. HENRY Cross.ey, Asst. Secy. Ss PRUDENTIAL a \ BOTH SEXES, AGES 1 To 70. 
~ = |\ Policies Easy to Sell. 
Amounts $15 to $100,000. 
r ‘ a. : atthe 
he Western and Southern acer WANTED, 


Life Insurance Company, Company of America. 


OF CINCINNATI, OHIO. Home Office, NEWARK, N. J. 
HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 
PAID-UP CAPITAL, - - - - $100,000.00 


FRANK CALDWELL, Prest. W. J. WILLIAMS, Secy. 


t@GOOD LIVE AGENTS WANTED. 
UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO. 

























asoline Lamps ® 


Invented by JOS. STUBBERS 


THe INCANDESCENT LiGiT AND STOVE § 


COMPANY, 


422-426 EAST PEARL STREET, 
CINCINNATI, OHIO, 


Manufacturers of 


“THE 
AIRLIGHT” 


The following points recommend 
it to insurance people: 
First—One generator supplies 
gas for all the lights. 95 per cent. 
ofair is mixed with the gas at 
generator and is conveyed by means of pipe toa point where the light is de- 
sired, therefore the gasoline tank can be kept where it is most out of the way. 
Second—The generator is on the level with the tank and connected thereto 9 
by a pipe leading from the top of tne tank to the top of generatorand a pipe ¢ 
leading from the bottom of generator to bottom of tank, therefore the gasoline c 
will stand in the generator on the level with that in the tank at all times. 9 
The needle valve is located at a higher level, consequently the gasoline can ¢ 
never leak out of defective valves or when valves should be left open. The . 
fill can which goes with each machine, positively prevents the spilling of gaso- ¢ 
line while filling the tank or overfilling same. For these two reasons we pre- ¢ 
vent the spilling of gasoline. The spilling of gasoline is the cause of all acci- ‘ 
dents with same. 
The ape roduced by the AIRLIGHT is a to arc lights, requires less 
attention t NE or oil 


in one single GASOLI lamp. 5,000 of them in use. 
Endorsed by the Southeastern Tariff Association, and a number of other Boards. 
















Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 





The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 





LIFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 


Prepared especially for the field man. Treats on Life Insurance 
exclusively. Semi-technical and educational in 
character. NO NEWS. 





MONTHLY - - $1.50 PER YEAR. 








164 La Sallie St., ~ o CEIGAGO, Tse | epee RRR ROO ROO OOOO ; 


PPE PPL PRE Ra at tat nt a ene ee a et a te ta a tr I EN 








4 THE WESTERN 


UNDERWRITER. 








Every Bond and Policy issued 


First Mortgage Bonds deposited 
with the State of Iowa. 





A SOLID WESTERN COMPANY. 


All Popular Forms of Life and 
Investment Contracts. 








INSURANCE 
COMPANY. 


Active Agents Wanted for First- 
Class Territory. 


GENERAL OFFICES, 


= E AME, PRESIDENT. as samen, CRICADG, ILL. 


by this Company is secured by | 


First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


a 


NORTH 3 j 
\MERICAN “= 
ACCIDENT @ 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTs, 


INSURANCE C0! 
Waeliea\ne a 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTD'IS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





ORGANIZED 1851. 


“~*~ PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 


ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 





INCORPORATED IN 1847. 


OF PHILADELPHIA, PA, 

GROSS ASSETS : . - 39, 460,480.82 

SURPLUS - - - - = 4,996,620.22 
‘THE PENN is purely Mutua. Insurance is furnished at exact cost. Its faetors 
| mortality, interest and expense—have all been highly favorable in this company. 

All policies are Non-ForrerraB_e for reserve value, the latter being applied to 

“EXTENSION” or to “Parp Up,”’ as may be desired. Its policies are free from techni- 
calities and become INconTESTABLE for any cause after one year. 


HARRY F. WEST, President. 
GEoRGE K. JoHNSON, Vice-President. HENRY C. Brown, Sec’y and Treas. 
om J. BARKER, Actuary. OHN W. HAMER, Manager Loan Dep't. 
C. LIPPINCOTT, Manager of Agencies. H, H. HALLOWELL, Ass’t Sec’y and Treas, 


J. W. IREDELL, JR., Gen’l Mgr., Cincinnati, Ohio. 
F, A. KENDALL, Gen’l Agent, Cleveland, Ohio, 


ILLINOIS LIFE 


INSURANCE COMPANY, 


Fort Dearborn Building, 


Monroe and Clark Streets, CHICAGO, ILL., 


Issues all desirable forms of policy contracts with 
guaranteed surrender values written in the poli- 
cies, It presents many new and original features 
not contained in the policies of any other company. 





OntstandingInsurance, over . 
Cash and invested assets, over.. 190,000.00 
Liabilities (including policy reserve per certificate 

filinois Las. Department, Dec. 31, 1899, $51,318.54) 72.725.A1 
Surplus, over. 115,000.00 
Amount paid to policy “holders and beneficiaries to 

date, over. 160,000 00 


Liberal Contracts made with Reliable Agents 


A Life Insurance Company 


That will protect and advance agents. 

That will promote in the order of merit. 

That issues mutual, profit-sharing policies. 

That issues all modern forms of policies. 

That guarantees values and leaves none in doubt. 
That combines income to insured with protection. 
That has a successful record of 21 years. 

That has a ratio of admitted assets to liabilities of 1:30, 


.. 88,500,000.00 








SUCH A COMPANY IS 


The FIDELITY MUTUAL LIFE INSURANCE CO. 


Write for agency terms and territory to 
ALEX. McKNIGHT, V-Pres.. P. 0. Drawer 1536, Phila. 





L G. FOUSE, Pres. 





The |pion Central Life Insurance Co. 


CINCINNATI, OHIO. 


ASSETS, JANUARY 1, 1899, .............:sseeee $21,048,198.30 
SI chithichtnssahptnhenindeonteneetbneimesdioniocs 2,836,252.59 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 


The AZTNA LIF Insurance Company 

— of Hartford, Conn. 
GIVES RESULTS IN 

LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


The Largest 











gis owe LIFE, ACCIDENT AND HEALTH INSURANCE 
Assets, January 1, 1900................ $52, 850,299.90 
ERE nets eee epee oD 47,408,084.04 
POONER cet reiapnuccbnensweanis dient ane $5, 442,215.86 


MORGAN G. BULKELEY, President. 
Cc. E. Grtpert, Ass’t Sec’y. J. L. ENGLISH, Secretary. 


COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. 


F.C, CHAPMAN, Manager Northern Ohio Agency, Cleveland, O. 
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THE WEST VIRGINIA GENERAL AGENCY 


— REPRESENTING——— 
Palatine Insurance Co., Ltd., 
National Assurance Co., 
Netherlands Fire Insurance Co., 
Prussian National Insurance Co., 
Helvetia Swiss Fire Insurance Co., 


Aachen and Munich Fire Insurance Co. 


All losses adjusted and paid from our office. 


LOHMEYER & GOSHORN, General Agents, 


CHARLESTON -ON-KANAWHA, W. VA. 
Correspondence with agents solicited. 
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With the Times 


No Opportunity is Overlooked for the Improvement of 


. UNION MUTUAL POLICIES. They are Kept .-. 
THOROUGHLY MODERN IN PRIVILEGES 


GENUINELY PROTECTIVE IN RESULTS 


EXTENDED IISURANCE WITHOUT DE- © 
DUCTIONS. 

INCONTESTABILITY WITHOUT RE- 
STRICTIONS. 

BOTH POLICYHOLDERS AND AGENTS 











(INCORPORATED 1848.) 


~—Union Mutual 


H POLICYHOLDERS AND AGENTS |/ Yife Wnsurance Co., 


R PORTLAND, MAINE. 
GOOD TERRITORY READY | FRED. E. RICHARDS, presivenr. 
FOR GOOD AGENTS- fe] ARTHUR L. BATES, vice-PResivenT. 
dd (THORNTON CHASE, Sufi., 84 Adams Street, Chicago, Ill. 
Address ’ EDSON D. SCOFIELD, Suz. 1110 American Tract Society Bldg., 
either | 150 Nassau Street, New York City. 


oe be ht bt ee he be he hb ani 
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THE WESTERN UNDERWRITER. é 


NO OVERHEAD WRITING. 
= LANCASHIRE Sonrany 
MANCHESTER, ENGLAND. 


DIGBY JOHNSON, General Manager. 


TOTAE UNITED STATES ASSETS 
NET SURPLUS... , 





$2,260,766 
614,157 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 


WESTERN DEPARTMENT, 
218 La SALLE ST., CHICAGO, 


CHAS. 8. CILBERT, Manager. JAMES C. CORBET, Ass’t Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., - Columbus, O. 
H. M. WARDLE, Special Agent Michigan, - - Detroit. 


CERMANIA coma. 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1899. 





Cash Capital ....... 


ntedcch hr easnkedd inte dekh seh sekcerkans deckdeebanssdbadedll $1,000,000.06 
Reserve for Unearned Premiums ¥: let} tp ten ddedaennaed 1,506,907.40 
Reserve for Losses under Adjustment ..................:scscccccvcvececscese 77,501.11 
i ner CL, oc.canes dé scadatsnsedaceacsacbeséecencocsbeseseeet 35,823.11 
eee pbk a tite olss See socks es tba inc Rilich indie Pani gla Adel 2,093,713.39 

BE I dno ccnp enn cinbods shes ¥edesests svaesneestdnsdeaeeieenld $4,713,945.01 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Kener, Ass’t Secretary. 


WESTERN DEPARTMENT, 


E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, Il. 
H. W. CLAYTON, State Agent, Troy, O. 


Fr. VON BEENUTH, 


Vice-Presid > 
GEo. B. bremcgeg seo-Poceisonts 





1860. —THE—_ 1900. 


UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK. 


All Policies now issued by this Company OFFICERS: 
contain the following clause: GEORGE H. BURFORD, - PRESIDENT. 
“After one year from the date of issue, | Gro. G. WILLIAMS, - - Vice-President 
this policy shall not be disputed, provided | ¢ p FRaLEIGH, - - 2d Vice-President. 
- y 3 ‘ 
the premiums are duly paid. : Ricn’p E. CocHRAN, - 3d Vice-President. 
During 1898 the Company made material A. WHEELWRIGHT, - - - - Secretary. 
increase in income, assets, and surplus ; is KENWAY, - - Assistant Secretary 
and can thus claim a substantial gain in Wu.T. STANDEN, - - - - « Actuary. 
the most important elements of safety | aprnur C. PERRY, Noga Bed Cashier. 
and progress. Joun P. MuNN,. - - - Medical Director. 


All death claims paid WirHovuT Dts- 
COUNT as soon as satisfactory proofs have 
been received. 

Active and successful Agents, wishing to 

ent this Company, may communicate 
with RICHARD E. COCHRAN, 3d Vice-Pres., 
at the Home Office, 261 Broadway, New York. 


FINANCE COMMITTEE: 


Traders’ Nat. Bank. 





Geo. G. WILLIAMS, Pres, Chem. Nat. Bk. 
JOHN ; TUCKER, - - - = = = Builder. 
E. H. PERKINS, JR. - Pres. Importers’ and 


James R. Plum, - - - = = - Leather. 





THE AMERICAN FIRE !NSURANCE 


COMPANY, 


Philadelphia, Pa. 


Americanus Sum. 





CASH CAPITAL oe Ci OC) nae er se ue 6 « 500,000.00 
Reserve for Reinsurance and all other claims, . . § seecee-ee 
Surplus over all Liabilities, -« «+ «+= «5 «© « -» 504.7 


9733.42 
TOTAL ASSETS, JAN. 1, 1899, $2,710,727.67. 


THOS. H. MONTGOMERY, President. 
WM. B. KELLY, Genl. Manager. 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich. 


RICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohio. 





Insurance Company 


THE NEW POLICY GUARANTEES 
EXTENDED INSURANCE, oe a 


NEW YORK. 
Henry B. Stokes, Bhd, . L. Halsey, 
PAID-UP VALUES AND . 


bith a an Gil = bee A 
LOANS ATG PER Cant. . . . . Rrasee, Sec; J. H. Gills, jr. Aart Sec.; 
Agents Wanted in Unoccupied Territory. Supt. —- a 

R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W. 4th St., Cincinnati, 0. 
F. L. MORRELL, Mgr. for Northern Illinois, Chicago. 


INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, January 1, 1900 





$3,446,194 15 


Serre rr re 200,000 00 
Liabilities, including reinsurance ................00000e0: 1,957,311 53 
WOME DURTTI ooo cic cc ckcccessssrcnvcrecccevesvespucees 1,288,882 62 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 





INSURANCE Co. 


MUTUAL LIFE "2288s 


GEO. W. MORRIS, President. W. W. HITE, Vicc-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, - = Louisville, Ky. 


OF KENTUCKY 


8 SEIS Hodis i Aube <indbiesssdatuduvend inne 40,534.97 
a ef | ern enone 215,534.91 
Total Death Claims and Endowments Paid........... .... 3,485,364.74 


eee in Bonds deposited with the State Treasurer for the 


ofall Policy-holders. All clai 
and approval of proof of death. 


ms paid promptly upon receipt 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 


Pike Building, - CINCINNATI, OHIO. 
©. ¥. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland, 








THE OHIO GENERAL AGENCY 


AMERICAN INSURANCE C0, ---------- of Newark, NJ, 
UNITED STATES FIRE INSURANCE CO. - - - - of New York, N. Y. 
ALLEMANNIA FIRE INSURANCE €0.- - - - - -- of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO, 


Remember ; The Ohio General Agency is a Home Institution, 














6 THE WESTERN 


Royal Union Mutua] F®*%* 2: Jackson, 


Life Ins. Co. — SIDNEY A. FOSTER, 


SECRETARY. 


Des Moines. 


AN OLD LINE IOWA COMPANY. 








OHIO GENERAL AGENCIES: | 
Canton — J. W. A. STAUDT, JOHN M. COLE; Cincinnati — MAT 
THEW NELSON; Toledo — 0. F. BENNRA3 
Defiance — D. E. DOZER. 


Good Territory for Good Men. More Men Wanted. 





The Western Underwriter 


Gummed Policy Labels. 


In Red or Blue. In Gold or Silver, 


ES aie ace ves $2.75 1,000 $3.75 
Se 8.75 2,500 5.50 
ee 5.50 5,000........... 7.50 

10,000...... 9.00 10,000....... 12.50 


Special prices quoted on larger quantities. In ordering make copy 
full and exact, 


The Western Underwriter Co. 


CHICAGO. CINCINNATI. 








Western Assurance Co. 


OF TORONTO, CANADA. 


HON. GEO. A. COX, J. J. KENNY, 
President. V.-Pres. and Managing Director. 


Assets, January 1, 1900, in U. S., - $1,854,554 


Surplus in United States, - - 663,081 
Income in U. S. for 1899, - - - 1,702, 388 
Losses paid in U. S. from 1874 to 1899, 18,683,418 


SPECIAL AGENTS: 


Northern Ohio, HARRY KITSON, Peninsular Bank Building., Detroit, Mich. 
Southern Ohio, H. B. HART, 137 E. Third Street, Cincinnati. 














UNDERWRITER. 


The Northern Central Life sweet, 


TOLEDO, OHIO. 





The Northern Central, being located in the center of the populous Middle West, 
will give it facilities for investment of its reserve, and a prestige which, with com- 
petent management, can not help but: place itin the front rank. Recognizing this 
great field and its future, it has adopted the most popular and up-to-date plans of in 
vestment and life policies on the market to-day. 


Correspondence is invited with a view to arranging for State Agencies. 


ADDRESS THE COMPANY. 


E. P. BRECKINRIDGE, 
President. 


J. G. ROBISON, 
Secretary. 





The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


o=——FIRE INSURANCE CO. 
OF MAGDEBURG, GERMANY. 





ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 71 William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Asst Manacen. 
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THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 


....§410,093.95 
Net Surplaus,.......... $310,146.63 


GeMAGAAy. .....cccecccseccncved $100,000 


An *“*AGENTS’ ’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


NELSON REID, Special Agent for Ohio, Colambuas. 





CHARTERED i866. 


The huringia-American THE HARTFORD LIFE 


FIRE INSURANCE CO. 


OF NEW YORK. 


Capital, Paid-up, - - - - - - - $200,000.00 | 


ALLEN C. FRINK, Special Agent for Ohio, 


53 Euclid Avenue, CLEVELAND. 


F. H. BLACKMAN & CO., General Agents for Michigan, 








Moffat Block, DETROIT. 


INSURANCE COMPANY, 
HARTFORD, CONN. 


33 Years’ Successful Business. 


Every desirable form of up-to-date contract is issued by this old and sterling 
Company. All rates and values guaranteed in the contract. 


“RESULTS ARE BEST PROOF.” 
Eighteen and One-half Million Dollars paid in Benefits. 


Ratio of Assets to Liabilities, $142 to $100 





First-Class Contracts and Al Territory for Business Producers. 





GEO. E. KEENEY, President, 


CHAS. H. BACALL, Secretary 
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La Sal'e Street), and Cincinnati (Etna Build- 
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Price, Two Dollars a Year; Single Copies, 10 
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THE GERM OF AN IMPORTANT MOVEMENT. 


The action of Manager H. H. Glidden, of 
the Chicago Underwriters’ Association, in 
making out different 
classes of hazards in Chicago, using as the 
foundation the building ordinances of the 
city, and charging the assured for any de 
ficiency in construction, contains the germ 
of what will probably become one of the most 
important movements in modern underwrit- 
ing. The students of the business see in this 
plan an idea that can be developed extensively, 
and if guided aright will tend largely to a 
greater uniformity in underwriting, which is 


basis schedules for 


one of the crying needs of the business. 


It is Manager Glidden’s idea in Chicago to 
make a careful study of the building ordi- 
nances applying to all classes of structures. 
He then forms a basis for standard con- 
structed buildings along the lines of the ordi- 
nance in all particulars, especially as to light- 
ing, heating, piping, thickness of walls, use 
of fireproof material, etc., and then makes a 


basis rate. If the ordinance has not been 
followed in all particulars he makes a 
charge for each deficiency, adding to the 


basis rate. By this system he puts a premium 
on standard construction, and makes it an ob- 
ject for those who may have in charge the 
erection of buildings to comply strictly with 
the city ordinances. 

Following this method, the insurance men 
are working hand in hand with the building 
department of the city and its inspectors. In 
most of the cities those in charge of looking 
after the construction of buildings are lax in 
their inspections, and really in most. cases 
have not the ability to judge whether an 
ordinance has been followed or not. This 
new movement will bring the insurance inter- 
ests in closer touch with the public. 

The inspectors of the local boards can be 
of assistance to the building inspectors, and, 
vice versa. There will be a more intimate 
touch between the two interests than ever 
before. The companies will also appeal to 
the public in their efforts to gain standard 
construction by following only the require- 
ments of the city ordinances. This will have 
particular force in the construction of such 
buildings as hotels, theaters, apartment build- 
ings, department stores, multiple occupancy, 
mercantile and manufacturing buildings, and, 
in fact, all structures where a large number 
of people congregate. 

The insurance companies are really de- 
manding plans of construction that will ren- 
der a building more secure in case of fire, and 
thus be a protection to human life. The 
human element thus comes into the work of 


the insurance companies, and if. this per- 
meates any phase of activity it adds more 
strength to it than any other factor. In the 


contention between capital and labor, the Jat- 
ter is made very potent on account of the 
human element that enters into it. 

The insurance companies have the oppor- 
tunity to take up and develop the idea as 
being promulgated by Manager Glidden and 
thus appeal directly to the people. It is pos- 








sible in time to encourage the passage of the 
right kind of building ordinances in all cities 
and towns of any size. There is a chance 
here for the encouragement of uniformity in 
having similar ordinances for towns of the 
same grade. It is a nice question just how 
many grades of towns there should be. Un- 
der the present system of classifying fire de- 
partment towns there are four grades. There 
probably would be no need of adding to this 
old classification. 

Many buildings are now put up purely for 
speculative purposes, especially in the larger 
points. The idea is to throw together a 
structure as cheaply as possible and make it 
look attractive by garnishing the interior. A 
little inspection will show that there are many 
violations of the building ordinances in these 
hastily and cheaply built affairs. 

By allowing the schedule for standard con 
struction of various classes to follow directly 
with the building ordinance, those who are 
erecting buildings and their tenants will soon 
find it to their advantage to have buildings 
constructed according to the standard, as 
their insurance rate will thus be lower. 





THE OHIO ANTI-COMPACT COMMISSION LAW. 
The main subject of conversation in Ohio fire 
insurance circles is the probable effect of the 
amendment to the anti-compact law of that 
State to include combinations of companies 
ior the payment of stipulated commissions. 
There is one unfortunate feature in the pas- 
sage of this law, and that is the line of de- 
marcation between the companies in securing 
the legislation. There are already too many 
laws on the statute books, and it is has been 
the general attitude of the companies to dis- 
courage added legislation. Now that one class 
of companies is seeking the passage of a cer- 
tain law, which is opposed by another class, 
it shows that they are pitted against each other 
and are not acting in unity. 
bad precedent for the future. 
Looking at the situation from a managerial 


This sets a very 


-standpoint at Chicago, after some hard think- 


ing has been done on the subject, it seems to 
be the general impression that separation will 
proceed in Ohio as heretofore, not as a union 
moventent, but carried on by companies in- 
dividually. Of course, there is the possible 
danger at all times of some company breaking 
over the line, and paying graded commissions 
in mixed agencies. In fact, there are few 
managers that seem to desire a commission 
fight in Ohio. The more level heads, however, 
believe that this should be avoided, as no great 
good can result, but instead there will follow 
in its wake a number of evils that have come 
to light where open commissions have been 
paid in some of the “excepted cities” like 
Cleveland and Cincinnati. 

The leading union managers believe that 
separation sentiment and union feeling are so 
potent that no company will dare digress from 
the course already outlined. They hold that 
the hostility of the other companies against 
such a movement will be a deterrent force. 

Undoubtedly some action, however, will have 
to be taken by the Union to prevent the passage 
of similar bills in other States when their leg's- 
latures meet. Now that this law has become 
enacted in Ohio it will be an example for 
other States. The Ohio bill was inspired by 
the anti-compact commission laws in Iowa 
and Nebraska, where companies are paying 
graded commissions in mixed agencies. When 
some union companies started to do this in 
these two States they set a bad example, and 
in a sense the union companies have themselves 
to blame for agents in other States desiring a 
similar law. 

it has been stated that the Ohio Association 
of Local Agents favored this bill, but this is a 
mistake, as the association as a body did not 
endorse it, nor attempt to secure its passage. 
Perhaps some of the larger mixed agencies in 
the State, which have not separated, favored 
the bill. They would naturally feel that if agents 
in other States were securing graded commis- 
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sions without having to separate, they were 
entitled to the same privilege, and if it were 
possible to secure legislation to prevent separa- 
tion, they would assist to secure its passage. 
The local agents, therefore, may have 
taken up the matter as individuals, but not as 
an association. While the union companies 
have plainly the right to separate if they care 
to do so, and to choose their associates in an 
agency in order to secure better results and 
more co-operation, yet from an agency stand- 
point, separation is not popular. 

Local agents do not care to readjust their 
agencies by resigning companies, and having to 
replace it in other companies. There is no 
question of right or wrong in the separation 
movement. It ts purely and simply a cold busi- 
ness proposition on part of the companies, and 
is so treated by the agents. 


THE EQUITABL® AND ITS REFORM MOVEMENT 

The visit of Vice-president Tarbell and In- 
spector of Agencies Cerf, of the Equitable Life 
of New York, in the West, has naturally cre- 
ated some comment as to the success of the 
Equitable’s reform movement put in effect 
January 1. 

At that time the Equitable reduced its first 
year commissions and increased its renewals, 
in most cases giving a renewal commission for 
five years, and discontinuing all bonus arrange 
ments and other perquisites. When this an- 
nouncement was first made there was consid- 
erable doubt as to whether it would prove a 
success, on account of the probable hostility 
of its general agents. It was largely an ex 
periment, but evidently the management had 
figured very closely on the plan and taken into 
account the protest that might follow from its 
agency iorce. The general agents, however, 
seem to look upon this action philosophically, 
and are co-operating in the effort to clean the 
agency system. 

In the long run the agents will be as well, 
if not better, off by establishing a renewal in- 
come, and they. will become more permanent 
fixtures in the plant of the company. An 
Equitable agent can hardly afford to place much 
business, leave the company and sacrifice his 
renewals. If the agents live up to their obliga- 
tions they cannot pay over 50 per cent first 
year commissions, either to regular solicitors 
or brokers. 

There have been some charges against the 
company to the effect that it is paying more 
than 50 per cent first year commissions. This 
may be true in some instances, but if so, the 
agents are plainly violating the pledge they 
have signed. 

According to the two officials that are now 
in the West, the Equitable has only lost a few 
general /agents under its /new regime. They 
state that the gompany will write as much, if 
not more, business than it did last year. In 
fact, they hold that they cannot afford to go 
backward. They have some plans which are 
held in abeyance to increase business, which 
they think will be effective. The company, un- 
doubtedly, is making an effort now to stimu- 
late its agents and secure a class of business 
that if adhered to will be more profitable to the 
company. 





If an agent, when making up his daily re- 
port, will fill in the value of the property 
insured, he will know more about the weak 
point in the risk than he can possibly know 
if he neglects to look into that very impor- 
tant part of the hazard. Rates would be re- 
duced, profits increased and managerial com- 
forts added to if the insurance on property 
were kept at 75 per cent of actual cash value 
instead of value kept at 75 per cent of the 
insurance. Increasing the amount on renewal 
usually brings a loss. Renewal after renewal 
“no change” usually winds up with a bad loss 
and a worse adjustment. 

The list of avoidable losses and unavoidable 
fights can be decreased by taking just a little 
pains in ascertaining and reporting values. 
Try it.—Fireman’s Fund Record. 
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CAREER OF EUGENE HARBECK 


A CRITICAL ESTIMATE OF HIS WORK. 





Achievements of the Late General Agent of the 
Phenix During the Various Periods 
of His Life. 

Eugene Harbeck, general agent of the west- 
ern and southern department of the Phenix 
of Brocklyn, 
of life’s meridian. 


was cut down on the sunny side 
The 
this age brings all the more sadness. 

Mr. Harbeck left his desk at the Phenix 
office in the early weeks of 1899 to go to Hot 


fact of his passing 1t 


Springs, Ark., even being forced to forego 
the union meeting at St. Louis, which took 
place a few days after his departure. Those 


who saw him at Hot Springs, impaired in 
mind and body, did not believe he would ever 
engage in life’s activities again. However, 
there came periods of recuperation when he 
seemed to be on substantial ground. He re- 
turned to Chicago, remained at his home for 
some weeks and then was taken to the sani- 
tarium at Alma, Mich. Upon several occas- 
ions at this point, he neared death, but again 
his great spirit eclipsed the insidious disease. 
Mr. Harbeck’s Decline. 


often visited his 
or the Union League 
Club, and went on an eastern trip some weeks 
ago. 
ated with him could readily note he was not 
the Harbeck of old, and even from week to 
week could see his powers were on the de- 
cline. 


He came again to Chicago, 
friends at their offices 


Those who had been intimately associ- 


Two weeks ago, or more, he became com- 
pletely prostrated, acute cerebral meningitis 
making rapid headway, and ending his career 
early Sunday morning. The funeral was ob- 
served yesterday, the interment being made 
to-day at Battle Creek, Mich., his old home. 
Mr. Harbeck’s Early Career. 

. Mr. Harbeck was born at Batavia, N. Y., 
in 1853 and went to Battle Creek when in his 
early boyhood. After leaving school he en- 
tered the Peavy agency in that city as clerk. 

The Peavy agency was the largest in the 
city. It is now the Lyman agency. Mr. 
Harbeck was clerk and solicitor in the Peavy 
office, later succeeding to the business. In a 
short time, however, he went in the field for 
the Detroit. 

In attempting to measure Mr. Harbeck’s 
career, there are several elements that have 
entered into it to bring him into prominence. 
He has been called the creature of circum- 
stances, as good luck has always favored him. 

This in a sense is true, but Mr. Harbeck 
has employed the favorable circumstances in 
a manner that built a strong structural work. 
He grasped the opportunities and made good 
use of them. He was typical as a local agent 
of that peculiar style who was bound to rise. 
There was an enthusiasm about him that car- 
ried him onward. He could be picked out as 
a conspicuous local agent who had the capa- 
bilities for the field. 

The Detroit Fire and Marine selected him 
to represent it as special agent, and ijater he 
became Michigan state agent of the Phenix. 
It was here that Mr. Harbeck won his spurs. 

R. Burch was then manager. and Mr. Har- 
beck stood by him to the last loyally and un- 
flinchingly. It was this supreme friendship 
that afterward brought Mr. Harbeck to the 
Chicago office when Manager Burch became 
incapacitated. \ 

Mr. Harbeck in the Field. 

In the fieid Mr. 
figure. He had around him a coterie of ad- 
mirers who pushed him to the front. He was 
notable in committee work, and by his in- 
tense personality forged ahead in the Michi- 
gan ficld to that extent that he attracted the 
attention of managers of other companies. 

It was on the day of the obsequies of Secre- 
tary E. C. the Michigan Fire 
and Marine, Garrigue, now man- 
ager of the Merchants, told President D. 
Whitney, Jr., that Harbeck was the man for 
the vacant place. From that suggestion, Mr. 
Harbeck was made secretary of the company. 


This only solidified his hold on Michigan 


. 


Harbeck was a prominent 


Preston, of 


that R. H. 


; 
| 
| 





interests, and sinieatei him into more promi- 
nence. When Manager Burch of the Phenix 
reached a point where the company felt it 
necessary to have an assistant, both manager 
and officials instinctively turned to young 
Harbeck. He had never forsaken Burch, even 
when old friends turned away. 

Before the appointment was officially an- 
nounced, Mr. Burch died, and the new assist- 
ant general agent stepped into the chair at the 
head of the largest department in Chicago. 

Mr. Harbeck as General Agent. 

Mr. Harbeck had a most serious task before 
him. He faithfully applied himself to his 
work, put the office in better shape, and as- 
sisted by a strong corp of subordinates, came 
to the fore as a company manager. 

Mr. Harbeck can scarcely be termed a great 
executive, for he was too easily swerved from 
one line of policy to another in dealing with 
the work of his own office. He was oiten 
influenced to change his instructions, and in 
this attempt to please all, his office and field 
force found no settled policy, and it brought 
frequent embarrassment. This was largely 
due to Mr. Harbeck’s large heartedness and 
his friendship for his office and field men. 

Neither was Mr. Harbeck a successful office 
disciplinarian, this again owing to his quali- 
ties of he part. 

The late general agent of the Phenix has 
been often termed an overrated man. Doubt- 
less, the position and the company gave him 
a powerful impetus. He had a commanding 
physique, an impressive personality, a style 
of address that were immediate in their con- 
vincing and overpowering qualities. 

Mr. Harbeck as a Committeeman. 
Mr. Harbeck was 


parts, 


brilliant 
not a creator, nor a profound thinker. 
His main work was in the general field as a 
committee man. 


not a man of 


His department men were of 
He vested 
in each more authority than is given in the 
usual western offices. He depended much 
on their judgment. In handling general re- 
sults, he showed wisdom and acted along the 
line of his former training. 


a high order, able and sagacious. 


Mr. Harbeck for years has been conspicu- 


ous for his committee work. In this, 
not so much an originator as a 
He wanted peace. 

Even as a peacemaker, he was not a diplo- 
mat, so far as word of mouth was concerned, 
for he was fearless and outspoken, keeping 
nothing back. His effectiveness both as a 
committeeman and as an official was largely 
due to those qualities of heart that endeared 
him to his friends. 

Eugene Harbeck was a “mixer,” convivial, 
companionable, congenial. He got under 
men’s vests and reached the heart. He was a 
successful and charming entertainer, and his 
power over men in this way had a telling ef- 
fect. Local agents and field men who visited 
his office can vouch for his generosity and 
openheartedness. 

Mr. Harbeck’s Personality. 

men came in 
Harbeck incidentally, 
with him in opinion, he appeared 
brusque. He was a man of great conviction, 
when it came to general principles ard prac- 
tices. He did not hesitate to say just what 
he thought. He was frank even to the point 
of bluntness, and hence wounded feelings un- 
wittingly. Owing to this attribute, he ruffled 
men when they needed more urbanity and a 
more punctilious regard for the niceties of 
business intercourse. 

Be this as it may, Mr. Llarbeck’s associates 
knew where he stood on issues that arose. 
His mistakes were those of the head, not the 
heart. 

He will be remembered largely for those 
graces of sentiment, those endowments of 
temperament and disposition, which made 
him a congenial spirit among those who es- 
teemed him. 

He was president of the Fire Underwriters 
Association of the Northwest and the Western 
Union. 


he was 
harmonizer. 


contact with 
and who dif- 


To some who 
General 


fered 


Tribute from His Associates. 


Thomas S. Chard, I. J. Lewis, H. C. 
George W. Law, Fred 


Eddy, 
S. James, W. H. Cun- 





ningham, William S. Warren and Enger ( 
Cary, a committee on memorial, presented tl 
following beautiful tribute, at a meeting he! 1 
in Chicago, Monday: 

The past grows rich in memory, sweet and e1 
during. The future brightens with the hope of 
happy reunions. ‘The darkened present valy clainis 
the tribute of our tears. 

fe are assembled here to-day in sorrow because 
we have lost a true and noble friend; yet we rejoice 
that he lived worthily, that he met life’s duties 
and trials manfully, that he had a great heart ani 
a strong spirit, and that after his earthly labors 
had come the fulfillment of the promise, “He that 
overcomest shall inherit all things.*’ 

Eugene Harbeck moved in a large orbit. He 
was incapable of small ideas and unWorthy deeds. 
He came to Chicago to fill a highly responsible 
position in the full fiower of his early and sta! 
wart manhood. He “rejoiced in his youth’ and 
asked only of his associates and his chosen yvoca 
tion, ‘What wouldst thou have me do?’ Into the 
performance of every duty seen and sought he 
flung himself with all the ardor of his spirit. No 
labor imposed or sacrifice asked was too great for 
him to do or grant, but the measure of his will 
ingness was always the limit of his strength. 

Strong natures are often rude in their opera 
tions. Eugene Harbeck was the soul of gentleness 
and kindliness. He was a lover of concord. Among 
the last words he penned were these to his ass» 
ciates: “May harmony ever prevail.”” Well may 
we cherish this pree ept, exemplited in his life, and 
follow in all paths of friendship his shining ex- 
ample. 

“In vain shalt thou, or any, call 
The spirits from their golden day, 
Except, like them, thou too canst say 
My spirit is in peace with all.” 

The twilight deepened early with our dear friend, 
He died before he had reached his half-century, 
and yet in worthy achievement in commercial life. 
and in the outgoings of his love and good will 
for his fellowmen, it may be said of our dear Eu 
gepe Harbeck, the days of his years were three- 





score years and ten. 
More Trouble in Ohio. 
The Akron Underwriters’ Asscciation has 


had its demurrer to the petition of Attorney 
General Monnett in his quo warranto pro- 
ceedings against it under the anti-trust law 
overruled by the Ohio Supreme Court. This 
reopens some of the questicns brought up in 
the famous mandamus proceedings against 
Superintendent Matthews under the O'Neil 
law. Attorney M. R. Patterson of Columbus 
represented the Akron agents. 





Dolle’s New Cincinnati Deal. 


Squire, Hahn & App of Cleveland have sold 
their Cincinnati agency to Walter P. Dolle, 
who for three years has been salaried man- 
ager, and they will discontinue their -Cincin- 
nati connection. The agency does about $25,- 
000 in premiums and represents the Manhat- 
tan, Erie, Colonial and New York Fire. 





Union Companies Are Retired. 


Warner & Hess of Ottawa, IIl., who have 
caused such a flurry owing to union influence 
being brought to bear for separation, have 
retired their union companies, and taken on 
the Manhattan in addition to their other non- 
union companies. 





Skandia Seeks Admission. 


C. F. Shallcross, manager 
is United States manager 
plies 
ance Company 
Ohio. 


and attorney, who 
of the Royal, ap- 
for the admission of the Skandia Insur- 
of Stockholm ,Sweden, to 
It is a reinsurance company. 





The London Assurance has 
from Wetzel, Voth & Co. at 
Fuller & Morgan. 


transferred 
Cleveland to 





A. D. Kennedy & Co. of Chicago have dis- 
solved partnership, W. G. Lemay takes the 
Delaware, Reliance, American Central and 
Indemnity. A. D. Kennedy and A. D. Ken- 
nedy, Jr., form a partnership. 





T. Leonard, Cook County Illinois special 
ae ‘the Caledonian goes with the British 
America. 





J. C. B. Beatty, the East Liverpool, Ohio. 
agent, who startled the insurance fraternity 
by issuing a most rabid “anti-trust” poster, 
printed in red ink and berating the compa- 
nies which observed the Ohio Inspection Bu- 
reau rates, has assigned for the benefit of his 
creditors. 
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LAUER CASE AT CINCINNATI 





SENSATIONAL DEVELOPMENTS LIKELY 


E. R. Oder Said to Have Placed a Policy with 
the Equitable Life on an Alleged 
Consumptive Risk. 

The first step in what promises to be one of 
the most sensational life insurance cases ever 
tried in Ohio was taken when the attorneys 
for the beneficiary of the late Sidney H. Lauer 
of Cincinnati brought suit in the Superior 
Court at Cincinnati last Thursday for $20,- 
000, under two $10,000 policies, held by the 
deceased in the Equitable Life of New York. 
It has been known in a quiet way for some 
time that there was something out of order in 
the claim and some weeks ago the Equitable 
The case involves 


reiused payment. some 
sensational details, and it is believed some 
connection between the well-known E. R. 


Oder of Lexington, Ky., who has worked for 
all three ot the big companies, and is now 
with the Kentucky general agency of the Mu- 
tual Life, will be established. 

Equitable Expected a Suit. 


It is understood that the Equitable con- 
fidently anticipated that the administratrix of 
the deceased would decide to drop the claim 
and not file the suit, but after considerable de- 
lay, the svit was filed as stated. 

Sidney H. Lauer, in September last applied 
for and received $20,000 insurance in the Equi- 
table. It is stated that the business was solic- 
ited and secured by Mr. Oder, although Oder 
was not at that time an agent for the Equi- 
table or any other company, he having been 
discharged by the New York Life for rebating 
some time previously. It is well known, how- 
ever, that Oder was still in the life insurance 
business, and he not only wrote large amounts 
in Kentucky, but also operated considerably 
in Cincinnati. His business, it is said, was 
placed principally in the Equitable, through a 
friend of his in Lexington, not an insurance 
man, who took the agency of the Equitable 
solely for Mr. Oder’s convenience. 

Mr. Lauer’s application did not go through 
the Cincinnati general agency, but it is under- 
stood he went to Lexington, Mr. Oder’s head- 
quarters, where he was examined and passed. 
It is said that although Mr. Lauer’s mother 
and two aunts died of consumption and that 
the disease can be traced back in the family for 
several generations, and that Mr. Lauer had 
undergone treatment for consumption himself, 
it is claimed he misrepresented the facts as to 
this and other matters in the application. 


Mr. Lauer’s Throat Affection. 


It is known in Cincinnati that Mr. 
Lauer had had a species of throat consump- 
tion for years; that he had gone to French 
Lick Springs, Ind-, in 1897, to Asheville, N. C., 
in 1898, and to San Antonio, Tex., last winter, 
where he died last February. It is said that 
Mr. Oder, on the death of Mr. Lauer, went all 
the way to San Antonio, presumably to assist 
in making out the proof of claim. In the 
meantime, :considerable , speculation was _ in- 
dulged in that the Equitable should have in- 
sured a man who was known to to be in the 
condition in which Mr. Lauer was, and these 
rumors coming to the attention of the home of- 
fice, an inspector was sent on with the result 
that the Equitable refused payment. The Equi- 
table’s policy is not incontestable until after 
one year, and this policy was taken out last 
September. 


well 


Equitable and Its Claims. 

The. Equitable is known as a very prompt- 
paying company, and very much averse to con- 
testing claims, and it is safe to say it woulda 
not contest in this case if it were not very sure 
of its position. It is said that there will be a 
thorough inspection of the business which Mr. 
Oder has written for the company, through 
the agent at Lexington. 

Mr. Oder, when seen Friday, asserted that 





he had nothing to do with the case, that he 
was not at the time the insurance was taken 
out an agent for the Equitable, and that he did 
not get a commission on the policy; in fact, 
was not connected with the case. If Mr. Oder 
placed business with the Equitable during the 
time he was under the ban by the anti-rebate 
compact, and could not be employed by any 
company a member of the compact, it will 
doubtless be brought out in this case. 





Policies Canceled and Rewritten. 

One of the effects of the stiffening process 
in rates that has been going on for the last 
four months is noted in the action of several 
large insurants canceling their policies at 
short rates and having them rewritten at the 
existing rate. This is in anticipation of a 
raise in rates, which they think will apply 
to their risks. This process has been noted 
all over the West, and in has 
probably been stimulated by the local agents. 

There seems to be no doubt but that there 
is a rise in the market as far as rates are con- 
cerned, following the general belief that there 
is no other alternative than to tighten up in 
every direction. Companies have been play- 
ing a losing game sufficiently long, and it is 
largely their own fault that this has been the 
case. The assured has not the outside facili- 
ties through which to place his line that he 
did a few years ago. The amount of broker- 
age business on the market at present is 
plainly significant. The brokers are not able 
to handle the lines that are offered them. 
Several insurants will correspond with New 
York brokers, and the New York brokers, 
finding their sources circumscribed, then get 
into correspondence with Chicago brokers, or 
vice versa. 

The protest from the assured does not have 
the effect that it did even a year ago, when 
the owners of large interests could almost 
dictate the rate. “Trust” lines are being 
scanned very carefully, and the management 
does not have nearly so much to say regard- 
ing the rate as it formerly did. 

There are some few plants in almost every 
“trust” they are run at a loss. Naturally, the 
care is not bestowed on these plants that 
should be, for they would prefer to have the 
insurance than the plant. The financial con- 
dition of several of these combinations is not 
known authentically, and companies are not 
taking chances as they did several months 
ago. 


some cases 





A man who lived over his saloon in a Mich- 
igan city decided to move his furniture into 
a dwelling house and notified the agent who 
had written his insurance of the fact. The 
agent, called, got the policy, took it to his 
office and attached a removal permit. When 
he returned the policy to the assured he said 
that there would be a charge of twenty-five 
cents for the transfer. The assured, who was 
an excitable old German, immediately flew 
into a rage and exclaimed: “Dwenty-five cents 
for dransfer! Mein Got! I paid for dat dray 
already yet; what for I pay you anyhow 
Do you own dat vagon?” The agent got his 
twenty-five cents and the saloonkeeper set 
them up. 





Ket_occ.—Col. jp: H. Kellogg, one of the edi- 
tors of the “Life Underwriters Supplement,” 
has resigned to accept the position of professor 
of military science in the Wentworth Military 
Academy at Lexington, Mo. Colonel Kellogg 
is widely known in insurance and military cir- 
cles. He is a graduate of West Point, and 
bears a most honorable record for services in 
the field during the Civil War. Colonel Kel- 
logg was for eleven years actuary of the IIli- 
nois department. He founded “Black and 
White.” the insurance magazine, which was 
consolidated with the plant of THE WeEsTERN 
UNDERWRITER CoMPANY last June. Colonel 
Kellogg's contributions to insurance literature 
have been well received, and in his new field a 
host of good wishes will follow him. 





Willard S. 


Myers of Hamilton, Ohio, has 
unionized. 
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GERMANIA FIRE OF CHICAGO. 





Incorporated Under the Laws of West Virginia— 
It Has No Standing with Any Insurance 
Department—Inquiries of Agents. 


Local agents in the West are being flooded 
with circulars from the Germania Fire of Chi 
cago, purporting to have $500,000 capital and 


more than that amount of surplus. Numerous 


inquiries reach THE WESTERN UNDERWRITER 
as to the reliability of this concern. It can 
be stated that it is licensed in no State, even 
with its alleged amount of funds. 

It operates from the Hartford block, Chi 
cago. Its main backer is Dr. S. W. Jacobs, 
formerly an official in the Ft. Wayne, West 
ern of Aurora and Capital of Mississippi, all 
of which have failed, and when operating did 
not follow clean underwriting principles. 


Not Known to Superintendent Van Cleave. 


Superintendent Van Cleave of Illinois states 
the Germania Fire of Chicago is not com- 
plying with the Illinois laws. The company 
has obtained a charter under the West Vir- 
ginia laws. The subscribed capital is $500,- 
000, with only a small portion paid up. Its 
incorporators are W. J. Pomeroy, C. W. Ev- 
erett, Blanch MacPhetridge, A. E. Brown 
and A. E. Everett, all of Chicago. It has no 
standing with any state department. 


Jacobs’ Reputation in Mississippi. 


Concerning the prime mover, Dr. S. W. 
Jacobs, the “States” of New Orleans, La., in 
its Jackson, Miss., correspondence, publishes 
the following, under date of April 25: 

The Capital Insurance Company, of this city, 
which went into the hands of a receiver Monday 
under an order issued by Chancelor Conn, has met 
the fate of all similar insurance concerns fostered 
and fathered by 8. W. Jacobs, the Chicago pro 
moter, who has figured before the insurance world 
in a more or less enviable light during the past 
few years, finally ending by having numerous 
criminal charges preferred against him. 

A strong effort was made by the promoters of 
the Capital to induce the state auditor to grant 
them a license to do business in Mississippi and 
four different schedules of securities were filed 
in the auditor's office, each of which on investiga- 
tion was found to be practically valueless. The 
Chicago Loan and Trust Company was not recog- 
nized by that department. 


Peculiar Security Offered. 


One of the most peculiar sureties offered by the 
company was a note of Louis and May Enrichts 
of Chicago, secured by a mortgage on 18,000 acres 
of pine lands in/ Montgomery County, Georgia. 
Auditor Cole also took occasion to investigate this 
security and «a letter received from the tax col- 
lector of Montgomery County stated that the lands 
in question were valued at $2 per acre. The note, 
by the way, vas for $50,000, or a little more than 
half of the estimated yalue of the lands. The as 
sessor closed his letter by asking who claimed 
to own lands and stated that the major portion 
of the tract had been occupied for many years 
by residcnts of Montgomery County, and that these 
parties have paid the taxes promptly, leaving she 
inference that they are supposed to be the owners. 

It is claimed that out of the large mass of se- 
curities now in the hands of the receiver enough 
will be secured to pay unearned premiums and 
outstanding amounting to between $8,000 
and $10,000. 


losses 





Tend to Raise the Average Line. 

The effect of* reinsurance laws in several of 
the States have tended to raise the average 
line of most of the smaller and middle-sized 
companies. The large companies which bad 
extensive reinsurance facilities and could carry 
jumbo lines left but a small portion to be 
divided among other companies which, there- 
fore, could not write their full net line. In 
this way their average line has been lowered. 
Since these reinsurance facilities have been 
curtailed, the other companies notice that 
their average line has shown some increase. 
A great many underwriters would like to see 
the day when there was really no reinsurance, 
the companies being compelled to write only 
their net lines. This, undovbtedly, would ma- 
terially raise the average line of most of the 
companies which have not large reinsurance 
contracts. 





The ode on the fiftieth anniversary of the 
Glens Falls Insurance Company, published 
last week, should have been accredited to the 
“Banker, Merchant and Manufacturer,” in 


. which it originally appeared. 


John H. Nelson has been appointed to the 
special agency of the State of Illinois in Wis- 
consin. He was recently special of the West- 
ern and British American. 
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"SEEN FROM GHIGAGO. — 


THE VICTORIA-MONTREAL STOCK. 

The Victoria-Montreal Fire of Montreal will 
open its books for stock 
amounting to $200,000 May 8, and close them 
May 11, or earlier. It has decided to 
make the cash capital $1,000,000. There has 
already been subscribed $650,000. The promo- 
ters reserve $150,000 for subscription outside of 
Canada. This leaves $200,000 for public sub- 
scription: Subscribers to the stock to the ex- 
tent of five shares are entitled to a rebate of 
20 per cent on all premiums of insurance on 
their property placed in the company. This is 
set forth as follows: 

The Victoria-Montreal will, so far as it is pos- 
sible to do, abide by the rules and rates of the 
Canadian Fire Underwriters Association, charg- 
ing the same rates of premium as the companies 
belonging to the beard. But, as it wishes to have 
the remaining fifth of its capital held in the same 
way as the portion already subscribed for, not be- 
tween a few capitalists, but among the _ solid 
property owners of the Dominion; and, as it de- 
sires to obtain as much as possible of the busi- 
ness of this class, which it has found to be of 
great value, it will give to each investor sub- 
scribing for five or more fully paid sharés the 
same privilege that has been given to its present 
shareholders, by delivering to him an agreement 
to allow a rebate of 20 per cent off the regular 
tariff rates, on all premiums of policies covering on 
his property to the extent of the full gross line, 
including reinsurance, which this company can 
write thereon. This privilege is to remain in force 
for a period of five years. 

A property owner will thus see 
pendently of the dividends to be paid on_ the 
shares, which there is every reason to believe 
will be large, and will alone amply repay the in- 
vestment, the agreement referred to above will 
enable him to realize, in addition thereto, an 
amount equal to interest upon his shares at from 
10 to 20 per cent per annum. 


The company will arrange to 
United States. 


subscriptions of 


been 


that, inde- 


enter the 


++ 

TURNED DOWN THE NORTHWESTERN FIRE. 

It will be remembered that some time ago 
Fire of Fargo, N. D., ap- 
plied for admission to the Western Union. 
The membership committee 


te Nortwestern 


reported unfavor- 
application, but it was thought 
came to an 


ably on its 
when it 
elected. 
Several 


vote it would he 
The company has been turned down. 
managers felt thaf as long as the 
Northwestern was endeavoring to get in line 
it should be encouraged. It 


opei 


is especially valu- 
able to local agents, because it writes hail in- 
surance. The membership committee and 
others believed that the conipany was not.on a 
sufficiently strong footing and its future could 
not be relied upon. “They believe that a com- 
pany belonging to the Union and bearing the 
union stamp should be recognized as first 
class, and that the weaker companies should 
not be encouraged by giving them union sanc- 
tion. 


+ + 
CO-OPERATION FOLLOWS SEPARATION. 

In the large mixed agencies, companies 
have always found it difficult to secure co- 
operation when an issue was raised. A uniotr 
company would hesitate to insist on a rate or 
certain practice, fearing the non-unioner would 
take advantage of the opportunity. In a union 
agency this excuse for procrastination or re- 
fusal is eliminated largely and more agency 
co-operation is manifested, following separa- 
tion. 

DAILY REPORT EXAMINER'S WORK. 

Daily report examiners comment upon the 
entire change in the agency business within 
the last few and the increase of the 
multitudinous details with which the inspec- 
They 
claim, and probably with entire justness, that 
it takes just twice as much time as formerly 
to inspect the same number of dailies, and that 
it requires much more rigid examination than 
formerly. An examiner of the present day 
must be a well informed underwriter. In the 
old days when every daily report came through 
stamped by the compact office as to correct- 
ness of rate, it became only a matter of judg- 
ment as to risk or hazard. 

So many States to-day have anti-compact 


years, 


tions of daily reports is surrounded. 
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laws that each risk must be looked up.-as to 
rate and more carefully considered from the 
individual standpoint of the company’s policy. 
In the old days it was but a matter of de- 
termination as to the placing of reinsurances. 
When a risk came in it was reinsured and the 
matter ended there. Now in one State the 
reinsurance must be placed in authorized com- 
panies, in another the same, and the policy 
signed by a resident agent. Each State has 
different regulations and the examiner must 
be well grounded in all of the minuteness of 
the details and well posted on general condi- 
tions as well. 

He must know in what States the co-in- 
surance clause must not be used and in what 
States the reduced rate clause can only be 
applied. He must know’ everything—the 
daily report examiner must—and apply his 
knowledge without a blunder if he desires 
to hold his position. Good examiners are 
in demand and are nowadays rarely out of 
employment. 





++ a a 
FIRE LOSS IN THE MIDDLE WEST. 

The following statistics are taken from the 
abridged edition of the Chronicle fire tables 
for this year, showing the property and in- 
surance loss since 1876, and also for 1899 in 
the middle western States: 











Property |Insurance | Insur- 

State Loss 1876 | Loss :876 |Property | ance 
to 1899. to 1899 Loss 1899.|'oss 1899. 
ee — ome ee | eee eee —E 
Ohio..........|$15§2,656,511|$ 88,606,600) $10,265, 100/ $6,597,950 


M chigan.... | 105,216,299| 54,961,776) 5.344,520| 2,782,520 


Illinois. 164,677,239| 109,165,617| 13,012,735) 8,880,985 

Wisconsin. . 90,484,316] 48,755,944) 3,955.945| 2,202,160 

Indiana ...... * 87,263,165| 43,043,642) 4,195,975| 2.201.750 

West Virenia| 15,178,200! ©€.871.979| 1,181,300 401.790 
- — 


TRADERS OF NEW YORK QUITS. 

The reinsurance of the Traders of New 
York in the North British and Mercantile, and 
indications of its final collapse, following so 
closely its withdrawal from the West, and 
the reinsurance of that business in the Palatine, 
has proved of considerable interest to insurance 
men. The Traders of New York began its 
western operations under difficulties, and by 
aping the style of the Traders of Chicago in- 
curred the enmity of Secretary R. J. Smith, 
of the latter company. He made complaint to 
the various western States, asking that the 
New York company be refused a license, be- 
cause of the similarity of names. Wisconsin 
and Illinois alone took that view of the ques- 
tion and refused certificates. A change in 
Wisconsin commissionership let the Traders 
of New York into that State, but Illinois held 
out. The Traders of New York mandamused 
Superintendent Van Cleave and the case 
dragged along for years until finally decided 
by the Supreme Court. The decision came just 
as the company was retiring from the West, so 
that it never took advantage of the decision. 
No doubt there is a large impairment under 
the New York laws. 

Recently several debts have been hanging 
over the Traders, and it was very difficult to 
get them paid. This aroused speculation as to 
its financial condition. 


++ ++ 
OUTSIDE BROKERAGE IN CHICAGO. 

The outside brokers in Chicago notice quite 
an increase of surplus business, target lines 
and undesirable special hazards being offered. 
Considerable of this business comes from New 
York and Pennsylvania. It is also noted that 
some lines are being offered from different sec- 
tions of the West and South. The cause of 
this is largely due to the standard companies 
declining to write at the old rates, cutting 
down their lines, allowing some to expire 
without renewals, and canceling off of some 
risks entirely. The first recourse of the as- 
sured is to attempt to have his line placed in 
outside companies at the old rate. The rein- 
surance laws of some of the States also in- 
crease this business. 





C. L. and S. R. Moore, Jr., have opened an 
agency at Streator, IIl. 





There is great danger that the harmony 
which has prevailed between the union and 
non-union field clubs in Indiana will be dis 
rupted. These clubs have been pointed to 2s 
examples of how two organizations operating 
on a different commissions can 
work in unity as far as possible, especially as 
to rates. The non-union field club has given 
notice that it will insist upon separation being 
dropped if its members co-operate as to rates 

Most of the union specials in Indiana hav: 
not been pushing separation extensively, but 
the Hartford and German-American have been 
very active. It is noticed by the union field 
men that the complaints as to cut rates on 
part of the non-union companies are becom 
ing more numerous and that there is not such 
a strong spirit of co-operation from either 
side. These complaints and occasional out- 
breaks are aggregating to an extent to be no- 
ticeable. The two clubs have appointed joint 
committees to see what can be accomplished 
but the general impression is that there wil! 
be a sharp line drawn between the two forces 
both as to rates and commissions. 

It seems to be the policy of the non-union 
companies to insist upon separatien being 
dropped where there are two field clubs in a 
State. This is noted in Illinois, as well as In 
diana. The non-union companies seem to 
think that the union special agents can balk 
separation and disccurage it if they desire to, 
and insist that this is to be the price of non- 
union co-operation. It is not expected that 
the Union will allow itself to be dictated to 
by non-union field clubs. The union specials 
are only carrying out orders from headquar- 
ters in the separation movement, some en- 
couraging it, some insisting upon it and others 
merely laying the situation before loca! agents 
without giving any suggestion or advice 
Doubtless the union field men, if they desired, 
could greatiy militate against the successful 
operation of the separation movement, but it 
is hardly possible that they would usurp suf- 
ficient authority to make any such promise to 
non-union field clubs. 


basis as to 


++ ++ 


J. J- MCDONALD'S NEWSPAPER SCHEME. 

J. J. McDonald of Chicago, manager of the 
western department of the Connecticut Fire, 
has a scheme for educating the local agents 
on the intricacies of the fire insurance busi- 
ness by having the Western Union publish 
a paper to be distributed to the agents free. 
He argues that the paper would eventually be 
made self-sustaining, because it would be 
easy to get advertising from companies which 
would wish to take advantage of the large 
circulation that the paper would have. 

As a campaign document for popularizing 
the Western Union with the local agents, it 
would have a large field and doubtless would 
“fill a long felt want,” but it would hardly 
have any editorial weight with local agents 
on account of the partisan spirit that would 
necessarily dominate it. 

A paper issued by union companies could 
not hope to supplant the standard insurance 
papers, especially those that are operated on 
as businesslike basis for the agents, first, 
because agents will not be influenced by a 
partisan paper, and second, because the mail- 
ing expense would be too great. Even agents 
of union companies would prefer to get their 
information from an independent source, and 
unless the Union’s periodical came down to 
the level of an ordinary company paper, not 
claiming to be non-partisan, it could hardly 
hope to score a success. 

As a paper published by the companies, in 
their own interests, it could not get second- 
class privileges from the postoffice and it 
would therefore cost probably two cents post- 
age on each copy sent out. The postoffice 


department could not recognize the Western 
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Union’s publication as either a newspaper or 
a magazine, and this view would also prob- 
ably be taken by a majority of the local agents 
for whose uplifting it would be devised. 
However, Manager McDonald has made a 
success, not only as a company manager, but 
in working out a system of inspection for 
the Insurance Survey Bureau, and it remains 
to be seen how he will handle an insurance 


paper proposition. 
+t ++ 
GERMAN OF FREEPORT’S CIRCULAR. 

The German of Freeport has issued the fol- 
lowing circular letter to its agents: 

We wish to extend to you our special thanks for 
your loyalty to the German and for the many 
recent evidences thereof received at your hands 
in the shape of good business. That we have not 
specially done this from time to time as the busi- 
ness has come to us must not be taken as iack of 
appreciation, At this particular time, in v'ew oi 
the independent position assumed by the company, 
we are realizing more than ever the fact that our 
course is meeting with the hearty concurrence of 
our large corps of agents. That we are the target 
at which much of the vituperation now so largely 
indulged in by many of our competitors is thrown, 
some going even so far as to single the Gernan 
out and make it the special object of their rancor, 
but emphasizes the fact that through tae in- 
strumentality of its active agents the company Is 
holding its position as a leader, and with your ac- 
tive support, as heretofore, we will continue to 
stand at the head of similar institutions in the 
West. We are for union of company and agent, 
and wish you to feel that, as heretofore, we shall 
be glad to soupana freely to your reasonable re- 
quirements and the needs of your customers, and 
no matter what others may do or say, the German 
is with you to stay and subserve ifs purpose of 
granting sound indemnity and being a help to 
its agents. The expressions of loyalty which we 
are receiving from you and our other agents during 
these trying times, supplemented with so many 
good risks at good rates, but confirms us in the 
belief that our course is fully indorsed, and we 
cheerfully face the future in the confident knowl- 
edge that we shall continue to have your hearty 
support. 





anal +> 
THE CONTINENTAL'S GREAT INSPECTION SYSTEM. 

One of the main elements in the success 
of the Continental is its scientific and well de- 
It has done 
more than any other one company to perfect 
a method of inspection, and it has found it 
a paying investment. Its literature on this 
subject is voluminous and most interesting. 
Its men are all educated up to a high grade 
along this line, and the company really tries 
to make experts out of its special representa- 
tives and inspectors. Undoubtedly, the com- 
pany has saved itself considerable money by 
its careful work along this line. When a few 
years ago it sent graduates of technical insti- 
tutions out to inspect risks, it was able to 
readjust its lines in a number of instances, 
canceled off of several risks, reduced its lines 
on some and increased them on others. For 
example, on some risk its limit might be $5,000 
a year, but an expert inspection would show 
that the plant was really divided into three dii- 
ferent parts, and really in the same condition 
as three different plants, that the loss in one 
would hardly affect the other two. In this 
case it could just as well carry $15,000 as 
$5,000. The Continental has a great deal of 
technical information along this line, and it 
encourages its inspectors to write articles for 
the benefit of the company in its inspection 
department. For instance, in the recent Horne 
loss at Pittsburg, it had Inspector Stewart, 
formerly with its western department, but 
now with the Chicago Underwriters Associa- 
tion, go to the fire and make an exhaustive 
report on it. By taking advantage of such 
opportunities as this, the Continental gains 
valuable information for its future guidance. 

a ae 
MICHIGAN LOSS RECORD. 

The Michigan loss record this year does not 
as yet show any signs of material improve- 
ment. One of the recent heavy losses was 
that of the Escanaba Woodenware Company, 
whose plant was partially destroyed by fire 
on the 16th, with a loss in the neighborhood 
of $50,000, covered by insurance. The fire 
probably originated in the dry room. The 
Western Adjustment Company of Chicago has 
handled a good many of the Michigan losses, 
and their business in the State requires so 
much attention that they have decided to open 
a branch office in Detroit, with one of their 
men in charge, and will soon make the neces- 


Saty arrangements for their new department. 
It’s an ill wind.” 


veloped system of inspection. 
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THE RICE, HANEY & MEDBURY AGENCY. 

It is learned that the culmination of the dif- 
erences between the Rice, Haney & Medbury 
agency of Youngstown, Ohio, and some of the 
union companies, regarding separation, have 
terminated in the withdrawal of the German- 
American, Hartford and the Phenix of Brook- 
lyn. The specials of these companies have been 
there this week, and will make mew arrange- 
ments. Probably two other companies will re- 
tire, but the opinion seems to be that the re- 
maining will stay with the office. 

+ 


++ 
THE OHIO REINSURANCE LAw. 

The enactment of the Middleton amendment 
to Section 2745a, prohibiting reinsurance in 
companies not authorized in Ohio, and vice 
versa, the reinsurance by authorized compa- 
nies of business written by unauthorized com- 
panies, was also one of the bills which re- 
ceived but little attention prior to its passage. 
The new law meets with the hearty approval 
of a majority of the insurance men, though 
both companies and agents will be put to more 
or less inconvenience on account of it. Yet 
all recognize its justice and consider it an im- 
portant step toward the ideal condition of af- 
fairs when there will be no reinsurance of any 
kind, but each company will carry its net 
line. 

Reinsurance is a convenience in many cases, 
but its general tendency is believed to be not 
for the good of the business. This law will 
be especially effective and most companies 
which have heretofore written large lines or 
made a practice of reinsurance will find their 
facilities greatly curtailed. 

As is well known, most of the large rein- 
surance treaties are with foreign companies, 
which generally do no agency business in this 
country, or at least, a very limited one. The 
Ohio law requires foreign companies to de- 
posit $100,000 for the especial protection of 
Ohio policyholders, and it is very certain that 
companies doing a reinsurance business only 
will not make the deposit. Such companies 
as the Munich, Cologne, Moscow, all the Weed 
& Kennedy outfit, and many other foreign 
companies, as well as the London Lloyds, 
have been doing a large reinsurance business 
in Ohio, which will now be shut off, and ad- 
mitted companies will have to reduce their 
lines. 

Agents of most of the large companies will, 
undoubtedly, be notified that they cannot place 
the large policies they have heretofore writ- 
ten. This means a more general distribution 
of lines and will necessitate some agents tak- 
ing On more companies. The business, there- 
fore, as a rule, will be more equitably distrib- 
uted. The Ohio reinsurance law is not so 
radical as that in Colorado and other States, 
as it is not required that the reinsurance pol- 
icy shall be signed by an agent in the State. 
Thus, if an excess line comes into a Chicago 
department the reinsurance can be placed on 
the street the same day, while in the case of 
a policy in Colorado the company goes with- 
out reinsurance for at least two days, or until 
the policy can be sent to Colorado to be 
signed. 

Tt is said, in this connection, that the Con- 
tinental will hardly be able to make good 
its offer to Rice, Haney & Medbury, the 
Youngstown agents, to carry as high as $200,- 
000 on one risk in case the agency decides to 
resign its union companies. The Continental 
could hardly get reinsurance from union com- 
panies, and the leading non-union companies 
are already represented in a city of the size of 
Youngstown. There will probably be some 
few American companies which will enter 
the State so as to continue reinsurance con- 
tracts, but generally speaking, there will be 
more interchange of business between agents 
and more show for the small and medium- 
sized companies to secure business than here- 








tofore. As stated, most insurance 
well pleased with the new law 
While many companies will undoubtedly re 
arrange their treaties so as to place their excess 
in admitted companies, and others will have 
the State, 
once cut 


men are 


their reinsuring companies enter 
there are others that will at down 
their maximum lines. The Imperial, for in- 
has cut its maximum lines in two 
Other large line writing companies will prob 
ably contract. The Royal has as much as $100, 
000 on one risk, and such the 
Scottish Union, and Hartford, have been able 
to handle very large policies 


stance, 


companies as 


++ ++ 
HOLLENBECK FOR FIRE MARSHAL 


Authoritative advices from Columbus are 


Hollen- 
beck of Chardon, to be state fire marshal of 


that Governor Nash will appoint Mr 


Ohio, the office recently created by the Legisla 
ture in the enactment of the state fire marshal 
law. Mr. Hollenbeck has been on the Republic- 
an state committee, and is well-known through- 
out the State. His son is also a well-known 
politician. Mr. Hollenbeck is understood to 
be a conscientious and well-posted man, and 
one who will be able to properly start the mar- 
shal bureau on what is hoped will be a career 
of usefulness. There are some insurance men 
who are ridiculing the fire marshal law, be- 
lieving that the position will be considered 
simply as a sinecure for some politician. Par- 
ticularly at the beginning is it felt to be neces 
sary to have a fire marshal who will take an 
interest in the work and establish the intricate 
machinery which will be necessary, on a busi- 
ness basis. This, it is believed, Mr. Hollen- 
beck is capable of doing. Considerable inter- 
est will be manifested in the manner in which 
Mr. Hollenbeck will go about his work, and it 
is hoped he will model his plans after the sys- 
tem in vogue in Massachusetts, the first State 
to have a fire marshal, and the one where he 
has been the greatest success. The new mar- 
shal will have about $35,000 to spend annually, 
and as this expense will be borne by the in- 
surance companies they naturally wish to see 
the bureau accomplish good. Two 
salaried assistants will also be appointed, one 
to receive a salary of $1,800, and the other 
$1,500 a year. The Hollenbeck appointment 
was decided on last week, and it is not expected 
any change in the arrangements will be made. 


some 


MORE DETAILS ON PAINTER BILL 

It is now learned that this paper was in error 
in assuming that the Continental was the in- 
stigator of the Painter anti-commission bill in 
Ohio, or that it pushed it in any way. Neither 
the Continental nor its special agent had any- 
thing whatever to do with the bill, so far as 
can be learned, and did not take even as much 
interest as the average non-union 
The bill was undoubtedly 
of the work of the non-union field club. 


company. 
solely a product 
The 
non-union field club was organized primarily to 
meet the separation issue, and this bill was one 
of the means employed to circumvent the union 
companies. A special committee was appointed 
to draft a suitable amendment to the O'Neill 
law. and H. M. Daugherty was employed as 
an attorney and lobbyist. It is said that one of 
the chief reasons for the enactment of the bill 
was Superintendent Matthews held 
that inasmuch as there was no law on the sub- 
ject of commissions he had no power to take 
any hand in the matter, even though he felt that 
wrong was being done by separation, which, it 
is understood, he does not consider to be the 
any means. While the amendment 
passed was of the same wording as that framed 
by the committee, it is understood Mr. Daugh- 
erty, in passing on the work of the committee, 
merely changed the position of the amendment 
in the section. The story that twenty-four non- 
union committees contributed $100 each to the 
expense fund, as reported by a member of 
union specials to their companies, was not 
exactly right. Every non-union company was, 
or will be, assessed a per cent of their gross 


because 


case by 
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premium receipts in Ohio, and they will pay it, 
or not, as they please. It is safe to say that, 
and especially in view of the entire success of 
the movement, there will be few or none that 
will not pay the assessment. Mr. Daugherty 
engineered the bill very skillfully, and while 
the impression was out that it nearly failed, he 
is reported to have said there was never any 
doubt as to its passage. The bill passed both 
houses without a single dissenting vote. 

It is possible that, now that the Legislature 
has adjourned, the non-union field club will dis- 
band. The club was organized principally to 
put through the Painter legislation, and has not 
done much other work. It is said that the 
work of Col. T. R. Fletcher, of the Squire, 
Hahn & App Company, and Richard Smith, 
secretary of the Richland Mutual, as members 
of the legislative committee, was very good. 


GARRISON SUCCEEDS MURRAY. 

C. H. Garrison, home office special agent 
of the Grand Rapids, will succeed F. F. Mur- 
ray as state agent for Ohio and Indiana. Mr. 
Murray goes with his brother, A. K., in the 
Ohio Agency. Mr. Garrison was 
formerly special agent in this field, and will 
probably re-establish his headquarters at In- 
dianapolis. 


General 


> ++ 
LORAIN COUNTY ORGANIZED. 

Agents representing the larger portion of 
the fire insurance business of Lorain County, 
Ohio, met at Elyria, April 26, to discuss pres- 
ent conditions. Manager Ross of the Ohio 
State Association was present. It was decided 
to form a county association, and the follow- 
ing committee was appointed to report on 
constitution, by-laws and nominations for per- 
manent officers: R. W. Pomroy of Elyria, 
C. E. Daniels of Lorain, P. H. Boynton of 
Elyria, L. E. Burgner of Oberlin, Jos. 
Binehower of Wellington, Griswold of 
Elyria. 

A second general meeting to act on the 
report of the committee will soon be called 
and there is an outlook to speedy relief from 
some of the present demoralization. 

The association will embrace the towns of 
Elyria, Lorain, Wellington, Oberlin and 
North Amherst and the smaller places of La 
Grange, Amherst, Kipton, Ridgeville and 
minor points. 


COLUMBUS AGENCY UNIONIZES. 

P. J. Magly & Son of Columbus have given 
up the Cincinnati, and thus 
placed their agency on a union basis. Presi- 
dent Cadman himself suggested that he change 
the agency, as he did not desire to stand in 
the way of Mr. Magly’s getting the increased 
cominissions, and he and Mr. Magly were on 
such good terms that Mr. Magly would not 
resign the company himself. The Cincinnati 
has appointed D. S. Seeley & Son. 


++ ++ 


agency of the 


NORTHWESTERN NATIONAL AT ALLIANCE. 

The Northwestern National has let down the 
bars at Alliance, Ohio, 
through its agent, R. E. 


and is cutting rates 
Collar. There is con- 
siderable trouble expected over the company’s 
attitude. The Continental was about to start 
to open upon rates some months ago, but de- 
sisted by the old agents guaranteeing that the 
company’s premium receipts would not dimin- 
ish for a certain number of years. 
++ ++ 

WESTERN UNDERWRITERS’ OHIO SPECIAL. 

The Western Underwriters 
appointed John R. Balsmeyer, of the  well- 
Toledo firm of Braun, 
Balsmeyer & Torgler, special agent in Ohio, to 
succeed C. A. Bainter of Mt. Vernon, 
to take effect May 1. 

++ + 

WITHDRAW FROM INDIVIDUAL UNDERWRITERS. 

One of the gratifying conditions of the situ- 
at Cleveland is the number of large in- 
Individual Un- 
Within the past few months such | 


Association has 


known local agency 
who re- 
signed, 


ation 
surers withdrawing from the 
derwriters. 


concerns as the Root & McBride Company, 
wholesale dry goods, the McIntosh Hunting- 
ton Company, wholesale hardware, Wm. 
Bingham & Co., wholesale hardware, and 
Perry Payne Building Company have quit 
them and are now placing all their business 
with the local people. At least two other 
prominent insurers expect to take similar ac- 
tion in the near future. Lloyds, individual 
underwriters’ associations, and other outside 
institutions have evidently had their day in 
Cleveland. 

It is now confidently believed that the 
Shanklin agency will in the near future sign 
the rate agreement. It is known that his 
companies are declining all business written 
at other than tariff rates. That agents are 
securing the proper rates is evidenced by the 
fact that very few complaints of rate cutting 
are heard. 

At Tuesday’s meeting of the signers, J. H. 
Johnson and W. B. Maxson were elected 
members of the governing committee, suc- 
ceeding A. W. Parsons and B. G. Tremaine, 
whose terms of office had expired. 

++ a aad 
INSURANCE DEPARTMENT ATTORNEY. 

It is said that Joseph H. Dyer, a well-known 
attorney of Columbus, will be the attorney 
for the new superintendent of insurance. Mr. 
Dyer is a close friend of Governor Nash and 
returned Tuesday from Boston, where he ac- 
companied the governor! M. R. Patterson is 
the attorney for the present superintendent of 
insurance. The State allows a few hundred 
dollars a year to the superintendent for an 
attorney in connection with department mat- 
ters. 

+ + 

LOCAL AGENCY CHANGES AT COLUMBUS. 

Bryson, Brubacher & Co., of Columbus, 
have unionized their agency. The Eagle weat 
to Henry J. Roberts last fall. The State of 
Pennsylvania and the Firemens’ ot Baltimore 
were turned over to Fletcher & Beggs in ex- 
change for the Thuringia-American. The 
Spring Garden went to Shedd & Pembroke 
and the Teutonia of New Orleans, to S. E. 
Ranney & Co. 

These changes make the Fletcher & Beg; Zs 
agency entirely non-union and the Shedd & 
Pembroke agency more mixed than it was be- 
fore, with no intention of changing, it is said. 
The matter has been worked out gradually 
and quietly, and neither agents or companies 
have lost or gained by it, the single idea be- 
ing that. the one agency was to change its 
base of operations to a more satisfactory one. 

OHIO FIRE APPOINTMENTS. 

The following are recent Ohio fire appoint- 

ments: 


#tna—W. C. Richardson, 
Dodge & Jackson, Toledo; Werner 
sic; F. G. Kopp, Columbus; W. 
Mt. Vernon. 

American, N. J. 


Cleveland; Merrill, 
& Miller, Leip- 
Cc. Curtis & Co., 


—Baker & Gaylord, Cieveland; 


Wm. Bradfute, Washington C. H.; Johnston & 
Warner, London; J. C. Elhott, Sidney; J. D. Baker, 
Canal Dover. 

American, N. Y.—I.°T. Swartz, Piqua. 


American, Pa.—T. G. Kerr, 
Betts, Sidney; J. P. Aiken, 
& Baum, Akron. 


Cambridge; I. 8S. 
Be ue ‘fontaine; Graham 


Boston—F. E. Pursell, Piqua; W. E. Saunders, 
Tippecanoe City; M. C. Richereek, North Balti- 
more; Arnold & Kohler, Ashland; J. Gatton, 


Chicago Junction; R. E. 


Brooks, Bellefontaine; 
W. A. Noble, Wellston; 


E. 8S. Hockman, Ashville; 


Lb. S. Dryfus, Shawnee; Merrill, Dodge & Jackson, 
Toledo; Mitchell & Co., Cleveland. 

British America—J. F. Nagle, Toledo; Barker & 
Frost, Toledo. 

Buffalo German—J. W. Beck, Columbus; Henry 
Knipfer, Columbus. 

Buffalo Commercial—J. W. Beck, Columbus; 
Henry Knipfer, Columbus. 

tama Union, N. Y.—Clyde Reasoner, Zanes- 
ville. 

Commerce, N. Y.—J. W. Beck, Columbus; Henry 
Knipfer, Columbus. 

Delaware—Wm. Welsh & Co., Mt. Vernon; 
Henry Greisheimer, Chillicothe; John 


A. Jones, 
Ss. 


Alliance; Bartholomew & Poiter, Geneva; F. 


Miller, Cleveland; J. H. Berington, Defiance; Wal- 
Jace & Corry, Springfield; Schieble Bros., Dayton; 
A. J. Grith, Akron. 

_ I’. & M.—Merrill, Dodge & Jackson, To- 
ledo. 

Eagle, N. Y.—Wm. H. Evans, Akron; R. E. Myers, 
Canton; Louis Liebman, Youngstown. 

Erie—V. J. Waltz, Deshler. 

Fidelity Fire—J. N. Evans, Youngstown. 

Fire Association—H. F. Thompson, Portsmouth; 





E. L. King, Warren; 


oem & Hollinger, Akron; 
. A. Stutz, Upper Sandusky. 

pes Falls—J. L. & F. A. ai. Columbus; 
W. C. MeMasters, Toronto; J. P. Aiken, Belle- 
fontaine; Lyons & Webber, Miamisburg; Lillian G. 
West, Marion; 8S. R. Burky, Alliance; W. D. Lama, 
Clyde; S. L. MeKelvy, Findlay; D. N. Long, Mingo 
Junction. 

Greenwich—Foote & Maxson, Cleveland; C. R. 
Jones, Cleveland. 

Lancashire—W. G. Burwell, Chicago; E. L. King, 
Warren; H. H. Ry Ne apoleon; Smith & Riley 
Wilmington; John F rohnenberg, Wapakonet a: 


Jeremiah Gatton, Chicago; R. V. Shirey, Liberty 
Center. 
L. & L. & Globe, Eng.—H. F. Thompson, Ports- 


mouth; W. R. Johnson, Cincinnati; 
Taylor, Cincinnati; H. Babbitt, 
Crumpton, Cincinnati. 

London & Lancashire—W. H. Todhunter, Middle- 
town; V. E. Affolter, Dennison; R. Irvine, 
Zanesville; A. H. Shotter, Cleveland. 

National, Cornn.—E. M. Baugher, Newark; J. A. 
ftoush, Van Wert; E. S. Hockman, Ashville. 

New Hampshire—Coriell & Strayer, Portsmouth. 

Northern, Eng.—Brouse & Hollinger, Akron; 
C. 8. Cock, Canton; J. Flynn, Sandusky. 

Orient—R. E. Smith, Williamsfield; Nichols & 
Kiser, Bellefontaine; P. K. Tadsen, Port Clinton. 

acific—J. Hartshorn, Newark. 

Scottish Union—Werner & Miller, Leipsic; W. E. 
seeeeeen, Canal Fulton; V. E. Affolter, Uhrichs- 
ville. 

Spring Garden—Pomroy & Hawley, Elyria; W. C. 
Tremain, Bellefontaine; E. L. King, Warren. 

Sun, Eng.—R. W. Wortman, Defiance; C. M. 
Radcliffe, Williamsport; 8. . Hypes, Xenia; 
D. J. O’Grady, Columbus; F. G. Kopp, Columbus; 
E. F. Sawyer, Marysville. 

Union, Pa.—R. L. McKenty, East Liverpool; / 


Peck, Coshocton. 
H. — Cana! Dover. 


‘lorence N. 
Cincinnati; R. 8. 


United States ada 


OHIO ASSOCIATION AND L LEGISLATION. 

Frank C. McElroy of Columbus, chairman 
of the legislative committee of the Ohio Asso- 
ciation of Local Insurance Agents, says he 
thinks the organization has done good work 
in the matter of making laws and assisting in 
the passage of a number of good measure;, 
which did not originate directly with it, even 
if the agents’ bill was lost in the shuffle. He 
said that either it or the fire marshal bill would 
have suffered if both had been pushed, and 
of the two, the association preferred to sce 
the latter passed. But it has not given up 
the idea of having a bill of that kind passed, 
and it will be brought up before the next legis- 
lature either in the same shape as it was this 
time or under a revised form. 

Senator Marchant, the champion of the in- 
surance interests in the Senate, said that the 
bill in its present form is too unwieldy and 
that it should have been separated into two or 
three measures at least. In this way, if it had 
been impossible to get any one of them 
through some of the others might have passed 

There is one thing that will be necessary, 
however, if the agents expect favorable legis- 
lation from the next General Assembly, and 
that is more concentrated effort. The work 
this time devolved upon a few members and 
they did all they could. The others did not 
even try to influence the members of the 
Legislature from their respective districts. 


OHIO AND W. VA. 


Mary L. Noble, the leading local agent of 
Piqua, has taken her brother into part- 
nership and the firm is now Noble & Fiege. 


T. E. Drake, who came so near landing the 
insurance commissionership of Ohio, is promi- 
nently mentioned as the successor to Actuary 
J. A. McEwen, of the Ohio department. 


Judge Charles J. Starkey of Ashtabula, 
Ohio, has disposed of his interest in the firm 
of Starkey & Jaffray to H. K. Brainard. The 
firm name will be Jaffray & Brainard. 


The British American Assurance Company 
of New York, Silas P. Wood, president, has 
applied for admission to Ohio, presumably 
= account of the recently enacted insurance 
aw. 


NOTES. 


The Columbus Fire Underwriters’ 
tion held its annual meeting last week when 
officers were elected as follows: President, 
P. J. Magley; vice-president, Charles E. Bed- 
well; member of executive committee for 
three years, Charles R. Swickard. 


Associa- 


The London Assurance has taken up its 
agency with A. S. Harkness & Co. of Cin- 
cinnati. The company is still represented by 


Adam Gray & Co. and C. Gordon Neff & Co. 
Harkness & Co. had an independent line and 
were doing about $6,000 in premiums a year. 
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“MICHIGAN UNDERWRITING. | 


SEPARATION IN MICHIGAN. 

Separation in Michigan is gradually going 
on. in the majority of the better class of 
agencies, where the companies 
were not too numerous, it has already taken 
place; in others of the same class it is still 
being contemplated, with inclinations pro 
union, but not sufficiently so to bring action 
out of meditation without the application of 
outside influence. Many of the larger agen- 
cies think the issue will be forced sooner or 
later, and those representing about an equal 
number of each class of companies are feariul 
if the result of such a crisis should come. 
Some of those who have already unionized 
are inclined to look upon the operation very 
much in the light of a necessary amputation, 
and the increased commission received as 
benefits provided for the loss of a limb. But, 
on the whole, the general sentiment in the 
field, measured by the volume of business con- 
trolled, seems to be strongly in favor of the 
union companies; measured by verbal expres- 
it is largely against them. Much rail- 
ing and ranting against the union commission 
rule is heard, but it mostly comes from that 
class of agents whose verbosity greatly ex- 
ceeds their business producing capacity, 
though there are some first-class agents who 
are very bitter on the subject. 

Tie effect on the Michigan situation of the 
law recently passed in Ohio against com- 
binations for the regulation of commissions 
to agents will probably be to influence to a 
decision in favor of graded commissions many 
of those who have wished to take advantage 
of the increased commissions, but have hesi- 
tated about taking action, as the companies 
could not consistently reduce the commissions 
of an agency that had unionized, so long as 
it remained in that shape, even though the 
State should pass an effective law against 
commission combinations. 

~~ + 
SAWMILL FIRE AT ESCANABA. 

Another big fire occurred at Escanaba, 
Mich., last week, which destroyed two saw 
mills of the Metropolitan Lumber Company, 
with a loss of about $75,000. There was $25,- 
000 insurance, as follows: 


non-union 


sion, 


Hartford ..... .... 2,500 | Norwalk .......... $1,500 
EEE National Ire....... 1,000 
Agricultural .. .... 2,000 Pheenix, Eng. 1,000 
Scottish Unien..... 2,000 Home Mutual .... 1,000 
North B. & M..... 1,500 | Milwaukee Mech... 1,000 
Re 1,500 sewer 000 
SOE  ccacankscen 1,500 SE Gneéne ceeoge 1,000 
ER oo canehkith walk SS 28 ere 1,000 
Lancashire .... .... 1,500 | German ...... eee §=500 


CHARGES AGAINST HELME & WHITE AGENCY. 

There is considerable 
& White agency ‘at 
are made by 


talk over the Helme 
Adrian, Mich. Charges 
other local agents and the field 
men that George W. White of this agency is 
writing ‘business at from 25 to 60 per cent be- 
low the tariff. It is stated that most of the 
business is being taken by the Boston and 
Thuringia. It seems that the agency is not 
cutting much figure in its invasions at 
as the other agents are able to control the 
business. However, it is alleged that ravages 
are’made on outside towns, Tecumseh in par- 
ticular. Some of the field men have given in- 
structions to their agents to meet the cuts of 
this agency, especially to preferred business. 


Adrian, 


AGENCY SALE AT GRAND RAPIDS. 

The agency of the late A. Judd Davidson 
at Grand Rapids has been sold to James 
Campbell, formerly in the real estate business, 
for $750 cash. The annual commissions of 
the agency have been about $1,200. The com- 
panies represented were, with one exception, 
non-union, and were as follows: American, 
Pa. ; Lumberniens, Spring Garden; Reliance, 
Royal Exchange, Citizens, Pa.: County of 
Philadelphia. The Royal Exchange and 
Spring Garden will not transfer to the pur- 


chaser, the former going to Boer & Hardy, 
a strong union agency, and the latter to Chas. 
Hilton, who starts in the business with the 
one company. A special agent of one of the 
union companies, who lives at Grand Rapids, 
figured on buying this agency, but was un- 
willing to make the cash payment desired. 
+ we 
MICHIGAN FIRE APPOINTMENTS. 


The following are recent Michigan fire ap- 


pointments: 

Aachen and Munich—Dunwell & Stray, Luding- 
ton; Chas. A. Carnahan, Mt. Pleasant. 
=tna—Clarence L. Parker, Detroit; James A. 
Stevens, Menominee; Adclf A. Young, Mancelona. 
American, N. J.—W. F. Faucett & Bro., Calu- 
met; L. M. Hanson, Hart; Blom, Moulton & 
Le Veque, Menominee; W. E. Souter, Shelby. 
Caledonian—Mary R. Kurtz, Blissfield; Harry 8. 
Hawkins, Clayton; Eugene Saunders, Reading. 
County of Philadelphia—Martin Lawson, Detroit. 


German Alliance- 


Choate & Co., Lansing. 
Hamburg-Bremen 


Dyer, Jenison & Berry, Lan- 


sing; C. C. Yerkes, Northville. 

Helvetia Swiss—William C. Sheppard, Grand 
Rapids. 

Imperial—Francis Terwilliger, Montague; L. O. 
Miller, Three Rivers. 


State of Illinois—J. Jos. Crawford, Grand Haven; 


Geo. O. Kinsman, Oxford; Chas. H. Linabury, 
Pontiac. 

Law Union & Crown—Frank M. Beney, Esca- 
naba. 

L. & L. & G., Eng.--Geo. E. Benner, Clare; 
J. Will Marvin, Hillsdale; Dr. Lee O. Miller, 
Three Rivers. 

Northwestern National—W. W. Holmes, South 
Haven. 

North German, Ger.—Frank M. Beney, Escanaba; 
Hans Gunderson, Ishveming; Jos. E. Reau, Mar- 
quette; Frank M. Beney, Negaunee. 

Norwich Union—Charles 8. Kersting, Mt. Clem- 
ens. 

Potomac, D. C.—Warren & Warren, Bay City; 
Thos. F. Hancock, Detroit: E. A. Waterfall, De- 
troit; Chas. H. Garrett, Kalamazoo; Daniel L. 
pi Auken, Lansing: Milton C. Williams, Mil- 
ord, 


Security, Conn.—W. H. Faucett & Bro., 
L. M. Hanson, Hart; W. E. Souter, Shelby. 

State, Eng.—Frank M. Beney, Escanaba. 

Sun, La.—Morse & Hill, Adrian; H. N. Hovey & 
Co., Muskegon. 


Calumet; 


Transatlantic—Frank M. Beney, Escanaba; Geo. 
B. Sedgwick, Ishpeming; Frank M. Beney, Ne- 
gaunee, 


Union, Eng. 


Frank M. Beney, Escanaba. 
Victoria, N. 


Y.—Frank M. Beney, Escanaba. 
++ ++ 
WEED & KENNEDY'S COMPANIES. 

There is much speculation at Detroit and 
throughout the State as to the future arrange- 
ments of the Weed & Kennedy companies re- 
linquished by George W. Chandler. No doubt 
there are many who are eager to handle the 
companies for the State, but apparently no in- 
timation has been given as to what their plans 
will be after May 1. Judging from the record 
of the companies last year they will probably 
come down to a more conservative basis. The 
four companies wrote about $10,000 each in 
premiums last year, and the Netherlands, 
Baloise and Svea each had loss ratios of about 
100 per cent or more, the Helvetia did very well 
with a loss ratio of 40 per cent, but the aver- 
age is bad, considering that the general aver- 
age of foreign companies in the State was only 
a little over 53 per cent. 

+ ++ 
GOSSIP ON MICHIGAN CITIES. 

Kalamazoo has had its rate troubles in the 
past, but since the 
three years ago, 


rate chopping imbroglio of 

the more peaceful elements 
in underwriting circles have prevailed, and 
the local fire business to-day is conducted on 
a plane considerably above the ordinary level. 
In pleasing contrast to a large number of 
Michigan towns, the business is handled by 
real insurance men, who are not handicapped 
by a variety of side-liners. With a population 
of about 25,000, there are six or seven first- 
class agencies, of them under an un- 
usually high order of management. There are 
several other agents writing more or less 
business, but they are known as insurance 
agents, and not engaged in other incongruous 
occupations. 

Kalamazoo, like a number of other points 
in Michigan, has its beet sugar factory. These 
plants, however, are only operated in season, 
but as a rule they are of very substantial con- 
struction, 


some 


some of them classed as fireproof 
and not carrying There are nu- 
merous wood-workers, principally carriage 
factories, and it is said that there is an annual 
output of over a million dollars in the car- 
riage line alone. Three large windmill fac- 


insurance. 





| a total loss, 


tories and the same number of paper mills 
help to swell the insurable values to an im- 
mense sum. Naturally enough some of the 
business goes outside on account of cheaper 


rates, but a reasonable amount remains for 
the local agents. 
+ + 
Hillsdale is a substantial little town, pro- 


ducing a comparatively good volume of prof- 
itable business. It is a quiet, restful spot, 
where the retired farmer is wont to take up 
his abode in a comfortable home, fully 
tected by insurance. 


pro- 
It is a place where brain 
is not neglected for brawn, in insurance cir- 
cles at least. It is the home of two popular 
young - specials, developed in the 
ranks. “Bob” Sutton, recently with 
Royal and now with the Royal Ex- 
change, formerly conducted the Marvin 
agency there, which is one of the largest in 
that section. Special Agent March, of the 
Greenwich, was connected with the same 
office, and both retain desk room in it. 

A rate war was threatened at Hillsdale last 
fall because of the resignation by Mr. Marvin 
of his non-union companies, the Continental 


local 
the 


and Germania, and he withdrew his resig- 
nation in the interest of harmony. He has 
recéntly unionized, however, the non-union 


companies going to R. O. 
also taken the Allemannia, and will conduct 
a strictly non-union agency. This arrange- 
ment happily ends the strained relations for- 
merly existing, and peace is king. 


Haynes, who has 


te ++ 
Niles is one of the pretty towns of Michi- 
gan, which is more particularly noticeable 
because it is a town of considerable industrial 
importance and the junction of several rail- 
roads. There 


are a number of good-sized 
manufacturing plants of different kinds, car- 
rying large lines of insurance in the local 


offices, of which there are several of the ac- 
tive class. The largest agency was recently 
infused with new blood and is doing an ex- 
tensive business. Probably the oldest agent 
there claims the remarkable record of over 
twenty years in the business without a loss 
in his agency in excess of $50. Like the most 
of Michigan towns, the bureau rates are 
sustained and there is little, if any, dissatisfac- 
tion in that line. 
+ on 

Albion has the usual number of superfluous 
side-line agents, and the business really centers 
around one office. The town produces a few 
very large lines. The scale works, located 
there, carries $150,000 insurance. The Malle- 
able Iron Works, which has been written in 
Chicago at 75 Cents, it is understood, will be 
placed with a local agency when the line ex- 
pires. 





MICHIGAN NOTES. 


Dr. L. O. Miller has opened an agency at 
Three Rivers. 

E. Hewitt of Marshall, Mich., has sold his 
agency and is going out of the fire insurance 
buasiziess. 


During the past week the Luce Furniture 
Company of Grand Rapids, Mich., one of the 
largest furniture concerns in the world, for- 
sook the mutuals and had their entire plant 
written by the Western Factory Association. 
Another, the Widdicomb Furniture Company, 
has also been written by the association during 
the past few days. 


Hart Row of’ Northville, Mich., has 
appointed assistant special agent of the A£tna 
of Hartford, under State Agent George A. 
Armstrong. Mr. Row is a bright young in- 
surance man and a member of the well-known 
Row insurance family. S. H. Row, his father, 
is state agent for the National, and his brother, 
F. G. Row, for the Springfield. 


The loss of the Sanitas Nut 
pany at Battle Creek, which 
has been adjusted, the 


been 


Food 
occurred April 
companies paying 
under their policies. The loss 
figured nearly $10,000, with only $5,000 in- 
surance, divided among the Atlas, Firemans 
Fund, Norwich Union, Palatine and Spring- 
field. The plant will be replaced with a fire- 
proof building instead of the former frame one. 


Com 
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ILLINOIS STATE CIRCLES. 


SUP’T J. R. B. VAN CLEAVE’S REPORT. 








Deplores Excessive Competition and Makes 
Some Severe Comment on Conditions 
Which Breed “Wild Cats.” 

Advance sheets of Superintendent Van 
Cleave’s fire insurance report for 1899 are now 
out. Among other very excellent comments 
he makes, the superintendents says: 


An even cursory inspection of the tables con- 
tained herein and the summaries before given will 


show that the result of the fire insurance busi- 
ness during 1899 has been unfavorable to the 


companies in the aggeegate. While the total cup- 
ital of all the companies operating in this State 
at this Jate shows a net increase of $1,447,000 over 
the total capital of the companies included in the 
last report of the department, the aggregate sur- 
ylus of such companies shows a decrease of over 
$000,000 as compared with the aggregate surplus 
of the companies at the beginning of 1899. | Last 
year’s report showed an increase of surplus in 
companies of nearly $6,000,000 as compared with 
the preceding yeat. The disbursements of all 
companies have exceeded their income by $1,786,- 
608.78. Ninety-nine companies show an excess of 
receipts over disbursements of $5,535,789.65, while 
one Lendred and three companies expended $7,- 
322,389.43 in excess of their income. 


Premium Rates Decreased. 


During the year 1899 an enormous loss of prop- 
erty by fire was sustained throughout the entire 
country, at the same time it is apparent that the 
average premium rates charged for insurance ma- 
terially decreased. The total losses incurred by 
the companies in this State during 1899 exceeded 
the amount incurred during 1898 by $1,116, 692.93, 
while the premium receipts in 1899 were only $487,- 
681.18 more than in 189. The average premium 
rate charged in this State on the business of 1899 
shows a slight increase over the rate of 1898, but 
not in equal proportion to the increase in losses. 
The tables show an average rate of $1.02 on each 
$100 insured, as against $1 last year, while they 
show a loss ratio of .71 on each $100 insured, as 
against .66 last year, and .69 on each $1.00 on 
premiums received as against .66 last year. The 
aggregate business of the companies in_this State 
during 1899 shows a loss of $286,854.65. This is 
the first year since 1871 during which a loss to 
the companies in the aggregate is shown on their 
business in this State. 


Excessive Fire Loss. 


Undoubtedly the excessive fire loss of 1899 was 
the chief factor in producing the unfavorable re- 
sult of the year’s business, but it is possibie to 
see in excessive competition, causing relatively 
higher expenses, the disagreements and antagon- 
isms of companies in consequence of such com- 
petition, contributing causes. Competition is con- 
ceded to be beneficial to trade, but excessive 
competition which forces prices down. below cost 
is ruinous, and the smaller companies will be 
the first to suffer under such conditions. The 
loss factor, the expense element, and a reason- 
able interest on the investment of capital must 
be provided for in the rates charged, to sustain 
the business. Premium rates which fail to do so 
mean loss and disaster. Another difficulty which 
has confronted the companies in a number of States 
during the past few years has been anti-compact 
laws directed against legitimate rating associa- 
tions and co-operation in the enforcement of rules 
and regulations for the prevention of losses, re- 
stricting them in the enforcement of such condi- 
tions, rules and regulatiens as their combined 
judgment showed necessary, and the establish- 
ment of uniform rates. 


Hits at ‘Wild Cats." 


In the investigations of the department a con- 
dition of affairs has been found to exist in the 
city of Chicago which has been difficult to deal 
with satisfactorily under the present provisions 
of the laws of the State. The practice referred to 
is that which has prevailed for some years, of 
establishing in that city the home office or head- 
quarters or general agencies of companies not 
authorized to do business in this State, and_usu- 
ally not authorized to do business in any State. 
The companies thus represeuted are as a rule 
worthless, fraudulent or mythical concerns which 
have not the financial standing or ability to comply 
with the laws of any State, and their representa- 
tives are insurance pirates and freebooters who 
prey upon and rob the insured in one State, by 
selling them worthless policies of insurance while 
seeking an asylum of safety within the boundaries 
of another State. The representatives of these 
concerns in. Chicago refrain from insuring prop- 
erty in this State through fear of the penalty 
and confine their operations to other States in the 
hope of escaping the penalty by remaining beyond 
the reach of their laws. Similar operations in 
this State are left to their brethren who harbor 
in other States and heep out of the reach of our 






laws. It is a system of reciprocity of frauds. 
Scheme of Swindling. 
It is a scheme of swindling and a confidence 


game by which the unsuspecting are cheated. It 
is an injury to legitimate insurance and unfair to 
the honorable coiupanies which comply with the 
laws, disclose to the public their financial con- 
dition, and pey the taxes which the States im- 
pose on the rhe law ought not to per- 
mit these professional violators of 'aw to harbor 
in this State and carry on their systematic opera- 
tions of swindling whetier in this State or else- 
where. The criminal law prohibits the setting up 
or promoting of lotteries in this State, regard- 
less of whether the citizens of this State are 
victimized or not. It would seem that with due re- 
gard for the reputation of the State the law 
ought also to prohibit this equally swindling prac- 
tice in insurance. In many cases the scheme is | 


business. 


less fair than a lottery, for, considering the fraud- 
ulent character of the concerns and the disreput- 
able character of the agents, the insured has not 
a single chance for his money. 


Need Stringent Laws. 


If the laws were so amended in this State and 
similar provisions were enacted in other States 
where these schemes are operated, as to prohibit 
the establishment of offices or agencies, advertise- 
ments or the transaction of any business what- 
ever in the State for companies which have not 
complied with the laws of such State and have 
not been duly licensed therein, the departments 
could deal properly with these violators of law 
and put a stop to these swindling operations. The 
superintendent respectfully suggests the consider- 
ation of such amendments. 

Superintendent Van Cleave also recommends 


the enactment of laws for investigation of fires. 


THE ILLINOIS FIELD CLUB MEETING. 

The Illinois Field Club, consisting of repre- 
sentatives of non-union companies, will hold 
its monthly meeting May 15 at the Great 
Northern Hotel, Chicago. Considerable effort 
is being made to get special agents that have 
not affiliated with the club into the ranks. 
There are at present twenty-four members. 
The club is inclined to the opinion that the 
Illinois State Board should seek it for co-op- 
eration, and hence all overtures will have to 
come from the State Board. 

lt seems that the Field Club will insist on the 
dropping of separation. Just what plans it has 
in view along this line are not made public. It 
has appointed a committee of three, however, 
to take up this matter. If the club thinks that 
it will succeed in getting union companies to 
drop separation in Illinois, it is working 
under a false impression, because it is rather 
preposterous to think that the Union will com- 
promise on any such basis. 

It is possibly the idea of non-union men to 
secure a promise from the union specials that 
they will not push separation as they are ap- 
parently doing at the present time in the State. 

The general sentiment, however, is, the non- 
union element will demand that the separation 
issue be relegated to the shades of night. This 
same exaction is being made by the non-union 
club in Indiana. This looks like a bitter fight 
in the field if the non-union contingent condi- 
tions as a price for its co-operation on rates, 
the dropping of separation. 

Doubtless the union field men wield much in- 
fluence in the separation fight, some insisting 
on agencies clearing. It is not at all probable 
that the union men will compromise on any 


such proposition as the other side suggests. 
++ ++ 


AGREEMENT IS FORMED AT SEATON. 
Seaton, IIl., has been in a disorganized state 
for some time, but all the agents have now 
signed an agreement and formed a local 
board. The new rates have been adopted and 
are now 1m torce. 


+ + 
DISCOURAGING SITUATION AT TAMPICO. 

The Illinois State Board has not yet suc- 
ceeded in getting affairs straightened out at 
Tampico. An agreement been promul- 
gated among the agents, but only one has 
signed, he representing the German of Free- 
port. The outlook for an adjustment of the 
difficulties is not very flattering. 


has 





ILLINOIS NOTES. 


FE. H. Sperry of Champaign, IIL, special 
agent of the Home, has resigned. 


Charles L. Whittemore, Illinois special agent 
of the Lancashire, has resigned to become an 
po Agee adjuster, with headquarters at St. 
Onis. 

William Sonntag of Alton, IIl., has unionized 
by resigning the American of New Jersey, Se- 
curity, State of Pennsylvania and Union of 
Pennsylvania. 


Wm. H. Johnston, inspector of the Na- 
tional Board, has been in Streator, IIl., in- 
specting the condition of the fire department 
of that city. Mr. Johnston considers the fire 
fighting facilities of that city inferior and 
thinks the companies would be justified in 
charging higher rates until the defects are 
remedied. 














LIFE INSURANGE NEWS. 





NEW CONDITIONS ARE ADOPTED. 


Mutual Life of Kentucky Announces An Amend. 
ment of Its Policy Forms, Rates, Etc., 
Taking Effect May 1. 

On May 1 the Mutual Life of Kentucky 
changed its policy forms and rates on cer- 
tain policies. 

The new form is not as liberal as the old, 
especially as to time features. The following 
circular letter will describe the new plan: 

On the ist day of May this company will dis- 
continue the issue of the present form of policy. 
The new policy is as free as the old as to com- 
plicated restrictions, and retains the incontestable 
feature. Paid up policies, cash and loan values, 
and the extension feature obtain in the new 
»olicy after three or more ful) annual premiums 

ave been paid in cash, instead of after two, as 
in the old policy, with the exception that in en- 
dowment policies the extension feature is elim- 
inated. In addition, there has been incorporated 
in the new policy the following installment clause: 

“It is agreed that on the maturity of this policy 
ee Tl ee , and not otherwise, in- 
stead of the one sum, the insured, 
on written notice to the company at any time 
while this policy is in force, shall have the right 
to reguire the payment of the said sum in twenty 
(20) annual installments of $ (one-twentieth of the 
original policy) each, the first installment being 
payable upon satisfactory proof of death, and 
subsequent installments annually thereafter, and 
in addition to these amounts, a further sum of 
$ (one-half the amount of the original policy) 
twenty years after the death of the insured, in full 
satisfaction of this policy. 

“The above option not having been exercised by 
the insured, the beneficiary, on maturity ‘of this 
Olicy, shall have the right to receive the amount 
nh one sum, or by installments in the manner pro- 
vided above, but when any installment is due, on 
written request to the company, the remaining 
amounts will be paid in one sum, discounted at 
the rate of interest fixed by the State of Ken- 
tucky as the standard of reserve computation at 
the date the policy was issued. 

“Should the beneficiary die before receiving all 
the amounts payable hereunder, the remaining 
amounts shall be discounted as above and paid 
in one sum to the executor or administrator of 
such beneficiary. 

“Should, however, no beneficiary be nominated 
by the insured, or should there be any indebted- 
ness to this company under this policy in excess 
of one annual installment, the amount due here- 
under shall be paid in one sum.”’ 

Distribution of surplus applicable to the pay- 
ment of premiums or purchase of additions will 
be made at the end of the second year (instead of 
end of first year), and annually thereafter, or at 
the end of five, ten, fifteen or twenty year pe- 
riods, as may be elected in the application. 

The rates on ordinary and limited life policies 
have been increased slightly. The rates on endow- 
ment policies remain the same as in the old rate 
books. By express I will send you a full line of 
supplies, consisting of rate books, applications, 
sample policies and other canvassing matter. 
These are to be used in lieu of the supplies you 
now have. Ail pamphlets and canvassing mitter 
used under the old form of policy, including ap- 
ylications, rate books and sample policies, should 

e returned to this office, as no policies will be 
issued on the old form after May 1, 1900. 
David Meriwether, Secretary. 





ALEXANDER ON SURPLUS. 


The Secretary of the Equitable Life Defends the 
Accumulation of Surplus Funds. 

Secretary William Alexander, of the Equita- 
ble Life, says in an article in the “Equitable 
News” concerning surplus: 

What is the surplus of a life company? Is it a 
strange, weird, mysterious, abstruse mathemati- 
cal quantity about which there must be all sorts 
of doubts and uncertainties, and the true signifi- 
cance of which can only be gathered after pro- 
found research, and only by those who have rare 
technical scientific knowledge? It would seem so 
from the talk with which some people connected 
with certain life companies favor the public. 

But, as a matter of fact, the surplus of a life 
company is- precisely what the surplus of any 
individual is. It is nothing more nor less than 
the money, or property, which the company holds 
after making provision for all its obligations, It 
is, therefore, the most important part of its hold- 
ings. It measures its wealth, its strength, the 
quality of its management, and its success. 

Recently a trust company and a large banking 


firm in New York closed their doors. Both the 
company and the firm owned property worth 
millions, but their obligations ran into the 


millions also, and exceeded their assets. In other 
words, they had ceased to be wealthy because 
they lacked surplus. . 


Private Surplus Account. 


The man who puts all his savings into a house 
valued at $20,000 is not worth that sum if there 
is a mortgage on the house of $15,000. His wealth 
is represented by his surplus—the difference be- 
tween the value of the house and the amount of 
the mortgage; namely, $5,000. 

Do not let interested people throw dust in your 
eyes. It is the old fable of the fox who sneered 
at tails. The people who have sought to create 
confusion in the minds of the public regarding 


the surplus of the Equitable are those who are 

interested in companies having less strength and 

less wealth—that is to say, less surplus. 
“But,” some one says, “doesn’t the surplus of 4 
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life company differ from the surplus of a business 
firm or an individual? Is it not, in fact, a lia- 
bility?’ 

Let us discuss that proposition: The surplus of | 
a company, whose business like that of the 
Equitable is conducted on the mutual plan, is in 
a certain sense a liability. It is, so to speak, an 
item of liability which the company is responsible 
for to those inside the organization. This is es- 
sentially true of such a company as the Equitable, 
for the members of the society—the policyholders 
—constitute the company. The surplus, therefore, 
measures their wealth—the surplus fund from | 
which their dividends are drawn. And this fund | 
is invested and reinvested from day to day and 
from year to year for their future enrichment. 
Moreover, it measures the value of the guarantees | 
they collectively make to one another, under the 


policy-contract held by each member. 
Surplus as a Liability. 


The surplus of the Equitable is in this sense a | 
liability, if you please, and no agent of the 
society need hesitate to acknowledge the fact, be- 
eause that acknowledgment will not give the | 
enemies of the society a crumb of consolation, for | 
it is a liability of an altogether different char- 
acter from all the other liabilities of the com- | 
pany. Take any other item of indebtedness; the | 
only way to get rid of it is by paying it. But | 
if the whole of this surplus should be annihilated, | 
that would not impair the solvency of the com- | 
pany. Why? Because all the other liabilities of 
the company are backed by assets sufficient to | 
discharge them to the uttermost farthing. And | 
if the entire surplus should be annihilated, it is 
even conceivable that the company could still | 
eontinue to prosper; might build up new strength; 
might gradually accumulate a new surplus, and | 
again begin to pay dividends to policyholders from 
that new accumulation. But the only reason that 
surplus could thus be annihilated without dis- 
aster would be that it is surplus and not that 
portion of the assets necessary to provide for the | 
actual obligations of the company. | 

] 


Division of Surplus. 


A tree is known by its fruits, and it makes 
mighty little difference what surplus is called 
if it exists. It is to a life company the most 
yaluable thing in the world. It is its wealth, its 
strength, its means of doing the greatest good 
to the greatest number. Surplus is surplus. Call 
it “surplus liabilities” or ‘‘security-dividend fund,” 
or “dividend reserve,”’ or what you will. What | 
it is called matters not; what it is is all im- 
portant. 

Some companies divide their surplus up into 
different items and give these items new names— 
in some respects an excellent plan, except in 
eases where the effort appears to be to conceal 
the truth and avoid comparison on this important 
point with the Equitable. But it is natural when 
the Equitable comes to the front for some of the 
other companies to seek to divert public atten- 
tion from the fact that the Equitable’s surplus | 
is the largest. | 

In conclusion, let me impress upon you the 
fact that the item in the society’s fortieth an- 
nual statement upon which you should dwell 
chiefly and all the time in canvassing, is the 
item of $61,177,477.77. 





CHICAGO GUARANTY FUND WITHDRAWS. 

In order that the Chicago Guaranty Fund 
Life Society could comply with the stipulated 
premium law of Ohio and receive its renewal 
of license, it was necessary that a deposit of 
$14,000, in addition to the $5,000, be made with 
the Illinois department. General Manager 
Westerfield made a visit to the Illinois depart- 
ment to arrange for the deposit, but was not 
satisfied with the Illinois law regulating de- 
posits, and his company was averse to tying up 
so much of its funds for the privilege of doing 
business in Ohio, so decided to withdraw from 
that State for the present. The society’s busi- 
ness in Ohio is as follows: In force, December 
31, 1808, $496,700; written, 1899, $87,425; 
ceased in 1899, $220,750; in force December | 
31, 1809, $363,375; premiums received, | 
$9,085.96. 

+ 
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NATIONAL ASSOCIATION MEETING. 

The National Association of Life Underwri- 
ters will hold its annual meeting at Saratoga, 
N. Y., September 11 and 12. It was deemed 
best to select a point where local life men | 
would not feel forced to furnish lavish enter- | 
tainment. This feature became so prominent 


at the annual gatherings that it was found nec- 
essary to remedy it. 
faa 


+ 
FEDERAL LIFE OF NEW YORK. 

It is stated that Stewart Browne, formerly 
with the New York Life, is promoting the | 
Federal Life of New York, which is to have 
$500,000 capital and an equal amount of sur- 
Plus, according to the prospectus. This docu- 
ment says: 

“The stock life insurance companies pay to 
their stockholders as annual dividends from 7 
Per cent to 200 per cent on the original invest- 
ment of capital. Under the Federal Life In- 





- had 


surance Company’s charter the stockholders are 
entitled to a cumulative dividend of 10 per cent 
per annum, and in addition thereto to 10 per 
cent of the net profits of the company from 
every source, which latter is equivalent to at 
least 2 per cent of the new and renewal prein- 
iums for all time. The directors also have the 
power to use the dividends to increase capital 
stock account, thereby continuously increasing 
in amount the fixed annual cumulative 
dividend.” 


baal 

TO MANDAMUS THE MUTUAL RESERVE. 
Leon Mandel of Chicago has filed a petition 
for a mandamus compelling the Mutual Re- 
Fund Life to reinstate $5,000 
insurance policy without delay. Mandel 


asso- 


++ 


serve his 
Mr. 
in the 
prior 


been a_ policyholder 
ciation for eight to 
trip to California. While visiting the coast 
his private secretary neglected to send a check 
for the policy to the local agent. When Mr. 
Mandel learned of the oversight he forwarded 
the draft immediately. 

As it was known that Mr. Mandel was away 
for his health the association declined to ac- 
cept the premium for the policy and to con- 
tinue it in force. Mr. Mandel visited New 
York and called at the headquarters of the 
association, where he was informed that his 
policy would be reinstated if he would submit 
to another physical examination. He con- 
sented, but on application to the medical ex- 
aminer he was informed that the officers of 
the association had decided not to renew the 
policy. 


years his 


++ ++ 
BOARD CONTRACTS HELD ILLEGAL. 

At Traverse City, Mich., last week the Cir- 
cuit Court decided a test case involving a 
“special board contract” of the State Life of 
Indianapolis. N. E. Strong of Grand Rapids, 
manager of the W. W. Kimball Piano Com- 
pany, refused to pay a premium on a policy 
issued by the State Life on the ground that 
the contract was on the stipulated premium 
plan instead of the old line plan, as he stated 
was agreed upon when it was taken out. 
Strong refused to pay the premium and the 
company brought suit. The case was decided 
in favor of Mr. Strong, on the ground that 
the contract made by the company to give the 
assured a rebate as a “board” member was 
illegal. According to this plan, Mr. Strong, 
as a member of the “board,” was to have 
a rebate of a certain sum upon each policy 
issued for a given time. 


++ ++ 


CHARGED WITH EMBEZZLEMENT. 

On Saturday, Peter C. Bashear, with the 
William Boswell Company of Cincinnati, 
managers of the Provident Savings, swore out 
a warrant before Justice Roach of Columbus 
for the arrest of Carmen Staley on the charge 
of embezzling $96.50 from the company. Mr. 
Staley represented the company in Columbus, 
and it seems the trouble grew out of some of 
the transactions which they had in this connec- 
tion. Staley had a brief hearing and was 
placed under bond of $200 for his appearance 
in court later on. S. H. Marvin, of the North- 
western Mutual Life, signed his bond. Mr. 
Staley immediately had Brashear arrested on 
the charge of blackmail, claiming to have re- 
ceived a number of threatening letters through 
the mail in regard to the alleged account. The 
fact that the plaintiff had stated that he com- 
mitted the crime of embezzlement was also 
made one of the complaints in Staley’s affidavit. 
The hearing on both cases will likely be had 
some time this week, and will be watched with 


interest. 


t+ Sad 


FRATERNAL BUSINESS IN OHIO. 
Superintendent Matthews of Ohio, in his 
annual report, says of the business of frater- 
nals in that State: 


Since my last annual report thirteen new fra- 
terral orders bave filed statements and received 
licenses to transact business, as follows: 

The American Benevolent Association, St. Louis; 


" 
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Bankers’ Fraternal Union, Cleveland; Brotherhood 
of Railway Trainmen, Cleveland; Fraternal Army 
of America, Taylorsville, Ill.; Fraternal Life Asso 
ciation, Columbus, ©.; International Congress, 
Dowagiac, Mich.; Junior Order United American 
Mechanics, Denver; Knights of Equity of the 
World, Supreme Council, St. Louis; Knights of the 
Loyal Guards, Flint, Mich.; Order of 
Friends, Supreme Council, Indianapolis; Royal 
Brotherhood of America, Des Moines; Royal 
League, Supreme Council,*Chicago; United States 
—— Carriers’ Mutuai Benefit Association, Nash 
ville. 

The following fraternal orders have 
since last report: 

Buckeye State Beneficiary Association, Cleve 
land; Catholic Knights and Ladies of America, 
Memphis; Fraternal World Life Association, Wapa 
koneta, O.; Home Forum Benefit Order, Chics ; 
Imperial Mystic Legion, Omaha: Unabhaeng 
Deutscher Orden, Cleveland: United 
Portland, Ore. 

The National Fraternal Unior of Cincinnati, 0O., 
changed its name to the Provident Union 

Seventy-two fraternal beneficiary orders 


Chosen 


withdrawn 






ger 
Artisans, 


are Hi 


censed in Ohio and their statements as of Decem 
ber 31, 189, are included in this report. The total 
membership is 2,073,963 and the aggregate amount 
of insurance in foree, $3,344,773,303. The total 


membership in Ohio is 


146,317. 
insurance 


and the amount of 


n force, $208,719,427. The income from 
all sources for the year was $37,171,983.74. The ag 
gregate amount paid for losses was $31,486,954.36, 
and $3,906,178.01 was paid for management ex 
penses, making the total disbursements $35,393, 
132.37. The losses paid in Ohio during the year 
amounted to $1,851,792.08. The gross assets’ are 
shown to be $15,906,278.16, and the liabilities, $4, 
959,985.03. 

tet + 


WESTERN MUTUAL'S AGENCY CONTRACTS. 
The Western Mutual Life of Chicago is now 
pushing for business and life men are being 
approached on the question of uniting with it. 

The following is the letter being sent out: 
The association now has a “Business Getter,” 
which seems to be even a better thing than the 


old board contract in its palmiest days, and as a 
result the association will show a great record for 


1900. 

Old line agents are accepting our proposition, 
whereas formerly we were never able to get 
them. Our “Business Geicter” enables the agent 


to write a large volume of business; there are so 
many different propositions and combinations pos 
sible under it that the agent can do business with 
a very large percentage cf his people, and one 
feature of it is such that the agent is placed in 
that most coveted position in life insurance busi 


ness of having the names of likely persons on 
whom to work. You need not bother yourself 


with that question which is daily in the mind of 
the life insurance man, ‘‘Whom shall I see to-day?’ 
Or, “‘Where can I get a list of good names?” 

In addition to a commission we could pay you 
a monthly salary under our regular contract form 
2s fallows: 

On $50,000 insurance 

On $40,000 insurance 

On $30,000 insurance 

On $20,000 insurance 

On $10,000 insurance per month, salary, 

The question in the agent’s mind is, can 
I write $50,000 or more per month?’ The right use 
of the “Business Getter” effectuaity answers this 
inguiry. 

Now, besides the above salary we could allow 

you a commission on all regular forms of policies 
of 60 per cent first year, 25 per cent second year, 
10 per cent after that as long as you were with the 
company and for five years afterward, regardless 
of what should terminate the contract, These 
deferred renewals on both second and subsequent 
years are non-forfeitable right from the start, re- 
gardless of how much business is placed. 
We have at this time plenty cf good territory 
left, but if you should wish to go to work it 
would be necessary to have the “‘usiness Getter” 
explained in a personal interview. If necessary, 
we would also make a weekly advance; we can do 
this as our preposition is certainly a winner and 
you could do business. We would be very much 
pleased to have jou connected with us and have 
ycu participate in our prosperity. 

Awaiting your favors, we are, respectfully, 
WESTERN MUTUAL LIFE ASSOCIATION, 

Thomas Rhodus, 
Second Vice-president. 
++ 


LIFE NOTES. 


The Security Life of South Bend, Ind., has 
organized. 


per 
per 


month, salary, 
month, salary, 
per month, salary, 
per month, salary, 


$250. 
$150 
$120. 
$70. 
$20. 


“How 


+ 


The Bankers Life of Kansas City has 
changed its name to the Kansas City Life. 

Rollin D. Burns moves from Tiffin, Ohio, 
to Salem, Ohio, to take the Union Central 
Life. 


The Pacific Mutual Life increased its life 
business 70 per cent for the first quarter of the 
year over the same period last year. 


The Chicago Guaranty Fund Life is rapidly 
extending its small policy department. It 
will probably increase its operations in the 


South. 


The Chicago Guaranty Fund Life has ap- 
pointed J. L. Harvey its manager for Cin- 
cinnati. He was formerly with the Western 
& Southern Life. 


E. T. Rhodus, formerly Chicago city man- 
ager of the Western Mutual Life, has been 
appointed superintendent of agents of the Mu- 
tual Reserve Fund Life. 
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AMONG CASUALTY MEN. 

TRAVELERS AND THE MARYLAND CASUALTY. 

There is considerable feeling in the Liability 
Conference between the Travelers and Mary- 
land Casualty in the East. It will be remem- 
bered that the Maryland Casualty captured the 
old Travelers’ manager at New York, and 
while the Maryland Casualty was out of the 
compact it was able to obtain considerable 
of the Travelers’ business by shading the tar- 
iff. Now that the Maryland is in the com- 
pact, it is trying to hold its renewals, and is 
applying for special rates for them, so that it 
can still get the business at from 15 to 20 per 
cent below the tariff. President Batterson, 
it seems, accuses President Stone of bad faith 
in trying to hold this eastern business. How- 
ever, impartial critics claim that President 
Stone, since entering the conference, has been 
very honorable in all his dealings with the 
companies, and has been above board in every 
transaction. 





++ ++ 
PREFERRED’S HIGH BROKERAGES. 

The Preferred Accident is creating quite a 
stir in Cincinnati and Chicago by its recent ag- 
gressiveness in the personal accident field by 
making a play for more brokerage business. 
The company belongs to the more enterprising 
and ambitious class,and hence is attempting to 
widen its scope. Superintendent Potter is one 
of the best agency men in the field, and Secre- 
tary Atwood is a shrewd executive, and their 
influence is being felt. However, the other ac- 
cident companies feel that the Preferred is de- 
moralizing business in paying access broker- 
age. The accustomed figure is 25 per cent, but 
the Preferred is going as high as 33% per cent, 
and perhaps some higher in certain cases. This 
is naturally causing a furore in the ranks of 
the other companies, as they are fearful lest 
some of their solicitors and brokers may be 
captured. While Superintendent Potter was in 
Chicago he had interviews with a large num- 
ber of life and accident solicitors, and was 
successful in obtaining promises from a num- 
ber of men to place their business with the 
Preferred’s new Chicago office. Whether the 
other companies will meet the Preferred is 
not known, but the general impression is that 
some of them will go out in the active field 
and meet it on its own terms. The general 
result will be an increase in expense ratio 
of the accident companies. 

The Preferred writes $50,000 through Man- 
ager W. J. Aiken in Chicago. It desires io 
write $100,000 additional through its new of- 
fice. 

~~ +> 

THE METROPOLITAN ACCIDENT’S POLICIES. 

The Metropolitan Accident Company of 
Chicago is now about ready to branch out on 
an extensive scale. It wiil have several acci- 
dent policies either separate or combined with 
the special or general health policies. In one 
line of its accident policies it will pay no death 
benefits, but instead a monthly indemnity of 
$100, and in case of injury of any of the mem- 
bers of the body, will commute the damage 
to monthly indemnity extending over a stated 
period. In its other accident policies where 
it pays a death benefit, it will pay specific in- 
demnity for the loss of members. The com- 
pany will pay $25 a month for partial dis- 
ability. 


++ + 
BANKERS MUTUAL CASUALTY. 

It is understood there is some doubt about 
the Bankers Mutual Casualty Company of Des 
Moines being admitted to Ohio, on account of 
the extravagant commission contract which the 
manager holds. The manager does all the 
business of the. company on a commission 
basis, and it is said last year received upwards 
of $10,000. ‘The first year he received only 
$300. The contract runs for a term of years, 
and as the company has been very aggressive, 


r 





a large business has been transacted. The 
company is on the assessment plan, and in- 
sures banks against burglary. Considerable 
interest attaches to the application, as friends 
of the company recently had the statutes 
amended so that an outside mutual company 


could enter for burglary business. 
++ ++ 


CENTRAL ACCIDENT AT CINCINNATI. 

Secretary Ralph Butler of the Central Ac- 
cident of Pittsburg was in Cincinnati last 
week looking over the situation brought about 
by the declaration of the Preferred to pay 
33 1-3 per cent commission to all agents who 
can secure ten policies a year. The Central 
has just arranged with Law’s Insurance 
Agency, who have the Cincinnati manage- 
ment, to install C. C. Reeder as manager of 
the agency’s accident department. Mr. Ree- 
der has heretofore been a home office special 
for the Central. 


THE ROYAL AND SPRINKLER LEAKAGE. 

The casualty companies writing insurance 
indemnifying against loss by accidental dis- 
charge of a sprinkler equipment are complain- 
ing very strongly against the Royal Insurance 
Company writing such policies. The Royal 
is a large fire insurance company, and it is the 
only one that issues sprinkler leakage policies. 
The casualty companies writing this business 
say that the Royal has a distinct advantage 
over them, in that it can work on its fire in- 
surance customers for sprinkler leakage, and 
if it saw fit might rebate the sprinkler leak- 
age premium in order to get fire insurance. 
Of course, there is no understanding among 
the sprinkler leakage companies as to general 
practices, although there is as to rates, with 
the exception of the American Lloyds. 


CASUALTY NOTES. 


The Ocean Accident has appointed Shelby 
& Coleman of New Orleans, La., general agents 
for Louisiana, Arkansas, Texas and Missis- 
sippi. 

A. Duncan Reid, executive superintendent 
of the Ocean, is expected in Cincinnati in a 
day or two, to close the arrangements for the 
Southern Ohio general agency. 

C. O. Gansel & Son of Cincinnati have been 
appointed second agents for the Great Eastern 
Casualty and Indemnity Company, having re- 
signed the agency of the A<tna Accident. 

Secretary E. Laughton Anderson, of the 
home office of the London Guarantee and Ac- 
cident, will arrive in this country Saturday, to 
visit the United States manager, Capt. A. W. 
Masters. 

The Fidelity & Casualty has discontinued 
advertising “common carrier” insurance. The 
company has done very little in this line for 
some years, and what it has done has been 
in connection with very small railroad or 
street-car lines in small cities. The company 
am never regarded this line of insurance with 
avor. 








WANTED. — The A&tna Life Insurance 
Company still has some good unoccupied 
territory in Ohio for which it desires first- 
class district agents, to whom it will give 
desirable contracts. The complete set of 
new policies issued January 1, 1900, to- 
gether with the low premium rates of 
“The A&tna,’’ are very attractive and are 
good sellers. Address COLLIN FORD, Man- 
ager, Cincinnati, Ohio. 


TO COMPETE 


WITH THE FRATERNALS: EVERY OLD LINE AGENT 
SHOULD HAVE AS 


A Side Line 


THE AGENCY OF 


The Young Men’s Institute Insurance Co. 
(Incorporated under the laws of Ohio.) 


Leading Features: Policy Provides: 
AMPLE RESERVE. SICK BENEFITS. 

LOW EXPENSES. DISABILITY BENEFITS. 
CAREFUL EXAMINATIONS. LIFE INSURANCE. 
MONTHLY PAYMENT PLAN. 

Write for information to the Company, Pike Building, 
Cincinnati, Ohio. 




















SHIPMAN & WAYNE, 
FIRE INSURANCE, 
210 La Salle Street, - CHICAGO. 


Surplus Insurance placed in strong Companies 
Correspondence Solicited. 





EOWARD D. CLARKE CO., 
177 La Salle St., Chicago. Reference, Royal Trust ('o 
Representing companies writing surplus insurance 
special risks and re-insurance, also large facilities for 
surplus lines. 


SUPPMERHAYS & PATTEN, 


Fire Insurance Brokers, - 84 ADAMS ST., CHICAGO. 


Insurance placed on mercantile and manufacturing risks 
in any location. Correspondence solicited. 











LOCAL AGENTS. 








C. A. FARNHAM & CO., 
4TH AND VINE STREETS, - CINCINNATI, OHIO. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, 
Boiler, Elevator, Employers’ Liability and 
Bonds. Correspondence solicited. 





O.M. STAFFORD, GOSS & CO., 
THE LARGEST AGENCY IN CLEVELAND, 
BROADWAY AND WILLSON AVENUES. 


- ss { Woodland and Willson Aves. 
Branch Offices: i Downtown Office: Century Building. 


FACILITIES FOR LARGE LINES. 





JOHN K. DUKE & SON, 
FIRE, LIFE AND ACCIDENT INSURANCE AGENTS. 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Real Estate. 
NO. 51 WEST SECOND ST., PORTSMOUTH, OHIO. 





FRED PF. THOMAS 4 CO 
GENERAL INSURANCE, 

Standard Building, No. 53 Euclid Avenue, Cleveland, Ohi, 

Special facilities for placing large lines in best English 

and American Companies. Correspondence Solicited. 





HENRY O’KANE, 
GENERAL INSURANCE AGENCY, 


The Wyandotte, COLUMBUS, OHIO. 
Special facilities for large lines. 











INSURANCE LAWYERS. 


White, Johnson, MeCaslin & Cannon, 
Counsellors at Law, 
1416 to 1421 Williamson Bldg., Cleveland, 0. 














SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





H. J. BooTH. T. J. KEATING, Geo. S. PeTeRs. 


Booth, Keating & Peters, 


Special Attention given | Rooms 7, 8, 9 Board of Trade. 
to Insurance Law. Telephone 784. 
COLUMBUS, OHIO. 





Albert Crane. Mark Norris Fred’k W. Stevens. 
CRANE, NORRIS & STEVENS, 
Attorneys and Counselors, 1003-1009 Michigan Trust 
Co. Building, Grand Rapids, Mich. 

Special attention given to insurance litigation. 





Howard & Handian, 
ATTORNEYS AT LAW. 
-seeee Special Attention to Law of Insurance...... 
Wheeling, W. Va. 





T.B. Paxton J.W. Warrington T. B. Paxton,Jr. G. H.Warrington 


PAXTON & WARRINGTON, 
Arrorners & Counseiions at Law, 


Special Attention to 
Insurance Law. ‘* 


Unireo Banx Bumwoinae 
CINCINNATI, O. 
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J. H. LEIDING 


FIRE INSURANCE. 
MASONIC TEMPLE, CINCINNATI, O. 


CORRESPONDENCE WITH NON-RESIDENT 
AGENTS AND BROKERS SOLICITED. 


Represents LeaviInG CompPANIES. 


A NEW TRAIN WEST, 


THE “ST. LOUIS LIMITED,” 





—vVIA— 


—BIG FOUR— 


— 


Texas, Kansas .# Missouri. 


Leave Cincinnati................ 
Arrive -/. oo ren ots seosee OFS PD Me. 
Arrive St. Louls............... 
PARLOR CARS, 
MODERN COACHES, 


DINING CARS. 
Ask for Tickets via Big Four Route. 


WARREN J. LYNCH, W. P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P. & T. Agt. 
J. E. REEVES, Genl. Southern Agt. 
CINCINNATI, O. 


B. & O. S=W. 


“ROYAL BLUE SERVICE.” 


ST. LOUIS, 
CINCINNATI, 
LOUISVILLE, 
COLUMBUS, 


PITTSBURG, 
WASHINGTON, 
BALTIMORE, 
PHILADELPHIA, 
NEW YORK. 
BEST LINE 


BETWEEN THE EAST AND WEST 


Luxurious Vestibuled Trains, Palatial Ladies’ Coaches. 

Pullman Drawing Room, Sleeping and Observation Cars. 

Bk. & O. S-W. Dining Cars. Meals served a la carte at 
popular prices. 





For Rates, Maps, Time-Tables or Sleeping Car Space 
call on any icket agent or address 


0. P. McCARTY, 
General Passenger Agent, 
CINCINNATI, OHIO, 





SEPARATION 


Agents embarrassed on 
account of 


IMPERFECT OFFICESYSTEMS 


Should correspond with the Insurance 
Department 


THE GLOBE-WERNICKE CO., CINCINNATI, OHIO. 





J. N. VANck, Pres. 
Jas. P. ApaMs, Secy. 


C. W. FraNZzHEIM, Vice Pres 
C. BK. MERKEL, Ass‘t Secy. 


Cash Capital, $100,000.00 
Over $1,750,000.00 Paid in Fire Losses. 


Franklin Fire Insurance Co. 


OF WHEELING. 


Organized 1862. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. 
RELIABLE AGENTS WANTED. 








| W.R. ROSS, President. 


SURPLUS, $38,000.00. 










Cis 


wheel; give a 
THE W 


the greatest | 
#40 wheel on the mark 


amine 4 et yt you accept it. 
ie ++ and 


ant ; the 





MONTROSE BICYCLE seit FREE 


on a) val to your address 


CENT IN ADVANCE. 
ORDER, state 4en ou wish lady’s or man’s 
“Te of frame and r wanted and WE WILL SHIP 

O. D. on approval, allowing you to uncrate and ex- 
If it is not all and more than we 
ve — wheel than you can get for any where near the 






Mo refuse it and we will pay all express charges 






icycle $ 
special ms1_Agent sampl ri f 6:50 -50 
bargain ina J ms pm) ever offered, "We Bas ual 


u need not t accept i t nor pay a cent 


it you do not find it ss we re a We 
Oraorvne — | are EXCLUSIVE BICYC 


our 1900 MO) 


made to secure 0° RIDER nAGEN 





take this method of quickly introduci 
ODELS This offer of a sample wh eel at this Sow aves 


As in pa onet town to represent us 


SPECIFICATIONS. © 


oe joints, improved 


le 










i FREE S.: 


— «RL 


black, maroon or coach 
finished nickeling on al 
= material that goes into t 
bond with each bicycle 





t 
m, highly finished and ornamented; special 
2 this parts. We thoroughly test every piece 
jis machine. Our binding year’s guar- 


one sending the $16.50 cash in full with order we will 
nuine Burdick 10,000 mile barrel pattern cyclo- 
Free gent floor pump. Your money all back if you are not 









CHEAP WHEELS. sent store kind of whezla such as tan new 






advertise and sell as hi ye can furnish them, 





concerns and hte on pupply houses igh grad ie. 
however, at85 to 87 ; Or 89.75 to $12.50 complete. We do not guarantee nor recom- 
a, —. = ry) Sane a bicycle of any one else, no matter who or how 










in each town for this EpOSe. 
will close out at vii yo tet eee 
OUR RELIABILIT 


SEND YOUR ORDER i=z,." 
Je Le 


; also some shopworn samples and 
is unquestioned. We refer to any bank or business house in 
Il send you letters ad reference 


w much we can save you on the same machine. 


ze UMABLE to BUY execucemiemriz-sc panes picwcus te 


LS taken in trade which we 
models very = Send for Bargain List. 
. OF any express or 


‘Chicago if you wish it. 
t deposit will 


MEAD GYGCLE COMPANY. Ohicago, Ill. 
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1846 — THE 1900 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 
WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 


C. A. ROSS, Secretary. 
E, T. KANE, Ass’t Secretarv. 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 


THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CoO. 
VAIN WHRT, O. 


Liability of Members to Assessment, $371,788.55, 
Total Cash Assets $108,980.80. 
Net Cash Surplus $67,218.20, 








H. V. Otngy,Pres, F.W. PurMoRT,Sec’y and Treas, 





1876. = 
17S: STRONGER AND BETTER THAN EVER, 2202 


TheONlIO MUTUAL 


FIRE INSURANCE C0. 
OF SALEM, O. 


An Agency Company Confined to Ohio, 


“MAXIMUM SECURITY—MINIMUM COST.” 
J. R. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO, 


DIRECTORS: 


N.S. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. BR. SMITH, Pres’t. R. SMITH, Sec’y. 





J. W. WAGNER, Pres. J. M.Cook, Sec’y. 


TWENTY-FIVE YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 





Premium Notes, $388,760. 
Net Cash Surplus $23,435. 


Transacts an Agency Business in Ohio. 





Twentieth Annual Financial Statement 
OF THE 
Manufacturers’ & Merchants’ Mutual Insurance Co, 


ROCKFORD, ILLINOIS, 


4. W. PRICE, PaxesioentT. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, Vice-rnes. GEO. W. CARSE, stecrerTany 


JANUARY 1, 1900. 








ROR... . cc0secsevessessoncsonraconsscta $ 65,564.83 

ASSETS. {Contingent oc ce cpoccccoccsecesccesers 421,590.30 
$487,155 13 

Surplus above all Liabilities................+-- $439,704 23 


Net Cash Surplus, $18,113.93. 


Losses paid since organization “corrected”. ..$807,920 22 
Cash Dividend paid since organization........ 99,411 25 





Average rate of dividends to policy holders 20 per cent. 
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ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 
LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 
SURPLUS, . . $5,625,693,22 


Policies Absolutely Non-Forfeit- 


able After Second Year. AMZI DODD, 


President. 





WANTED — Reliable and energetic 


Agents. ... For particulars, address the 


Mutual Benefit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 





| 

| IN CASE OF LAPSE the Insurance 
| is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





Company: direct, or either of the State 
Agents, whose name, address, and terri- EDMUNDS & JOHNSTON, 
State Agents for Michigan. 
Office, Campau Bldg., 
DETROIT. 





tory are given herewith. 








collateral security. LossES paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bldg., 
CINCINNATI. 














Central Accident .- 


....Insurance Company, 
232 Fifth Avenue, PITTSBURG, PENN. 





Capital and Surplus over - + $200,000. 


SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 


New Plate Glass Policy---More definite and liberal than | 


other policies. 





The above coniracts are the best to buy and the best to sell. 





AGENTS WANTED. 





The John Hancock Mutual Lite Insurance Company 


OF BOSTON, AASS. 


H. RHODES, Prest.; ROLAND O, LAMB, Vice-Prest. and Secy. 


Issues the most desirable forms of Life, Endowment, Term and Install- 
ment Policies. Annual Dividends. Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 
ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 


J.C, CAMPBELL, State Agent for Ohio and West Virginia, Board of Trade Building 
Columbus, Ohio. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS, CO. 


PITTSFIELD, MASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 


JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the BERKSHIRE give to the insured all the advantages 


of the perfected Non-forfetture Law of Massachusetts. 


Before insuring your life or taking an agency examine the new policy contract 


now being issued by the BERKSHIRE. 





JOHN THOMAS, Gen’! Agent Northern Ohio, 
122 Euclid Ave., Cleveland. 14 Carew Building, Cincinnati. 
WILLIAM D. WYMAN, General Agent for Illinois, 
100 Washington St.. Chicago. 


JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 


State Mutual Lite 


SSURANCE COMPANY, 
WORCESTER, - 





MASS. 


INCORPORATED 1844. 
Assets, January 1, 1900 


$15,011,248 
Liabilities, Janaary 1, 1900 14,518,776 
Surplus, January 1, 1900, Mass. Standard $1,590,399 


A. G. BULLOCK, President. | 


CHICAGO OFFICE: 
E. H. CARMACK, General Agent. 
GEO. L. WRENN & SON, General Agents. 


CLEVELAND, OHIO, OFFICE: 504-6 NEW ENGLAND BLDG., 
HUBERT H. WARD, General Agent. 


Cincinnati Office: Mitchell Bildg., -  -; 


_ H. M. WITTER, Secretary. 
85 DEARBORN ST. 





W. B. JONES, General Agent. 





A CONTRACT 


—— WITH THE-— 








ee 


Washington Life Insurance Co. 


OF NEW YORK, 





Means something. Write for particulars of what we are doing before 





engaging for 1900. Territory arranged to meet requirements. 


ADDRESS 


, DR. E. C. SKINNER, Gen’! Manager. 


OF NEW YORK, 


THE HOME LIFE ssseonosas 


GEORGE E. IDE, presivenr. 








Increase 
1899. Per cent. 

ES, dda cre secnaismesnsadeheak nda the Os $11,348,859.12 7.8 
Policy Reserve and all other Liabilities...... 10,145,580.70 7.86 
*Dividend Endowment Fund ...... pa 626,713.00 18.90 
Do etree on desig wash Page ee xe 1,203, 278.42 4.36 
Number of Policies in eee 22. 3k. t4c2 26,262 8.19 
ee ee ee $49,258, 697.00 8.08 
Re a i eae es eee 2,372,130.59 7.23 
Renewal Premium Income.................. 1,436,074.93 9.87 
Excess Income over Disbursements 725,243.50 34.35 


*This item is generally included in the surplus of other Companies. 


Payments by Policy-holders since Organization, (1860), $32,887,028.95. 
Payments to Policy-holders and now held for their benefit, $33,341,452.86. 





W. A.A. BRUEHL & C0.,Gen’l Managers Ohio and So -Indiana, Cincinnati, 0, 
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ONDENT FE MO TIS | ne Savings Life 


INSURANCE IN FORCE, - - = = $128,740,464.00 
ee, ee eee Be ee 40,037 ,989.76 


«TT arr ANTE AOR Aissa ranee Society 














cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 
Evidence of the skillful and faithful mauagement of this Company is 


found in its exceedingly low expense rate, and the remarkably favorable OF NEW YORK. 

rate of mortality. For the full period of its existence, the death rate has 

been only .61 of the rate indicated by the authoritative tables. E DWARD W Scott Presi DENT 
. ’ . 


Correspondence with Agents solicited. 


WILLIAM ©. VERGER. Gencnns Acsuy a oo fd THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


S$. S. SAFFOLD, Generar Acent Eastean Ono, 
706-710 GARFIELD BUILDING, CLEVELAND, OHIo. 
JAMES W. JANNEY, Generat Acenr, Successful Agents, and Gentiemen Seeking Remunerative Business Connections, 
326 MARQUETTE BUILDING, CHICAGO, ILL May Apply to the Head Office, or any of The Society's Genera! Agents. 
JAY BASSETT, Generar Acenrt, 
44 HOME BANK BUILDING, DETROIT, MICH. 














—~—==STHIRTY-FOUR YEARS OLD.@=- Annual Statement, December 81, 1899. 
Millers & Manufacturers Insurance PIPED 0 0 eebesssuncecsceadess $487,789.81 
Company | carra............. Ee eae $100 000.00 
Minneapolis, Minnesota. jaewiline sae 
C. B, SHOVE, President. F. $. DANFORTH, Secretary. J. J. HUSS, Ass't Secretary. se or 1 ............. ae = 
F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. seaeends Wed Unos Srgutates..... 





AMOREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNN, 
Preside: 


= rrrercasuncofion — seeretery oa tovere. | Wt] Reserve Fond Life Association 
THE STATE LIFE INSURANCE COMPANY, ™ouxarouis nerprted) 


FREDERICK A. BURNHAM, pacsioenr. 








The largest and most progressive Old Line Company iz the world for its age. Mutual Reserve Building, New York City. 
fnsurance in force December 31, 1899 ... 0.22.2... ccc ce ccc ccccnscccsccvccccces $22,208,470 
— paendsteowese scecnsnrasebansetesscersestscenesscoesds -cces secees ae LIFE INSURANCE 
_ SPPPrrerrerireret ti Ce OOOO C OCS COCO EEOC OES HOE eeerseserereseSEOsesese 
Surplus over all liabilities, saved out of the business in five years ............... 161,534 
Deposit with State of indiana for protection of all its policy-holders............. 300,000 ON PURELY MUTUAL BASIS, 


WITH FULL RESERVE. 


1881. @ RESULTS UNPARALLELED. ® 1900. 


No other Company could show such results at the same age. 


The Company is incorporated under the Legal Reserve, Compulsory Deposit 
pant f ye — to be the ast Lo 4 ar enamel, eer policy is se- 
cu a deposit of its entire reserve value with the State of Indiana. 

‘ The Company issues all Sorme of life and endowment insurance, with loan,cash | Total Death Losses Paid by Mutual Reserve Fund Life Association 
an -up values, extensions, etc. vy 

Pro Life Insurance Agents—Examine the Life Annuity Competitive Contract of since organization, — 

this Company. A unique and advanced method, original with thisCompany, of se- 





curing a closer fraternity of interests between the agents and the Company. The FORTY MILLION DOLLARS. 

= contract that givesan agent a fair show to grow with, and share in the pros- - 

perityof his Company as it grows and prospers. It enables the average agent to Competent men can secure liberal contracts by applying to the Home Office 
win a life competency and become independent. WRITE FOR PARTICULARS. or to any of the Managers or General Agents. 











mMassachusctts Mutual Life Insurance Co. 


INCORPORATED 1851. 
Assets Jan. 1, 1900, $23,819,937.17. Liabilities, $21,835,114.54. Surplus, $1,984,822.63, 
Definite paid-up and cash surrender values written in every policy. . 


JOHN A. HALL, President. HENRY M. PHILLIPS, Secretary. 
CINCINNATI OFFICE: 20! Johnston Building. ~- F. C. CROSS, Manager. 


RAK Soe, i Wa. 


Underwood Typewriter 
















Is a perfectly VISIBLE writing machine. 
The TOUCH is light—no lifting the carriage 
—ewvork always in sight. 

More work can be done on the Under- 
wood Typewriter than on any other ma- 
chine. Write for catalogue and price. 





OSCAR S. LEAR & COMPANY, 


CINCINNATI, O., 4th and Maia, 
COLUMBUS, O., 205 So. High. : 


OFFICES: 
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Continental Assurance Company | $”°**°*****eeeere* $4539 9859804 99505590 994080064 vg 
OF NORTH AMERICA. U N O CASUALTY 3 

Cash Capital and Surplus, $260,000.00 AND-4+—-4— 
General Offices, DETROIT, MICH. _ a ad “ , 








ACCIDENT, HEALTH AND PLATE GLASS 
INSURANCE. 


Wainwright Bldg., ST. LOUIS, MO. 


Write for elreulars on New Up-to-Date Accident 
and Health Policy. 


104 WEEKS for ACCIDENT: 26 WEEKS for 
NESS, covering over 200 diseases. 


ACTIVE AGENTS WANTED. 


Cincinnati Office, - - 829 Pike Bldg, 
Cleveland Office, - - 224 Hickox Bldg, 





Individual Accident, Health 
and Plate Glass Insurance. 


i pea ppp hh hb hb bbb bbb bbbbbbied 
piii i ii hb ib bp hh bid hp bbbbbobooood 


pihA bbb hb bbhbbhmnbhbbbhbbbbobbobbooe 
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ROLLA V. WATT, Megr., “‘The Leading Fire Insurance Company of the World.” 


r . 
Pacific Coast Department—California, Oregon, G. M. COIT, Ass't 
Washington, Utah, Idaho and Arizona. 


SAN FRANCISCO, CAL. 





E. F. BEDDALL, —- 


FIRE —— TORNADO. - 


THE STATE OF NEW YORE. 
ROYAL INSURANCE BUILDING. 





306 Walnut Street, 


JNO. TENNEY, Mer., 


R. EMORY WARFIELD, Ass’t Mgr. 
For 
ena vine gt Delaware, ~ anal 


ROYAL INSURANCE BUILDING, 


Carolina, Dist. o 
Columbia, West Virginia. 


50 Wall Street, NEW YORK. 
GEORGE P. FIELD. E. B. COWLES. 


FIELD & COWLES, Mgrs., 
F 


or 
Massachusetts,Connecticut, New Hampshire, 
Rhode Island, Vermont, Maine. 


85 WATER STREET, 
PHILADELPHIA. BOSTON, MASS. 











jo 


169 Jackson Street, 





LAW. ‘BROTHERS, | Mgrs... Insurance Company. re PRECKINRIDOR CASTLEMAN. 


or 
Western Department — Illinois, Ohio, Indi- 


; - Fo: 
ana, Michigan, Iowa, Kansas, Missouri, Southern De 
. 6 partment — Kentucky, Tennes- 
Minnesota, Wisconsin, N. Dakota, S. Da CHARLES H L AW MANACER —___eem, see, Georgia, Florida, South Carolina, Ala- 
kota, Nebraska, Colorado, Wyoming. e 9 CINCINNATI BRANCH. bama, Mississippi, Texas, Arkansas, Lou- 
ROYAL INSURANCE BUILDING, isiana, Oklahoma, Indian Territory. 





BARBEE & CASTLEMAN, Mgrs., 
r 


CHICAGO. 











South-east Cor. Third and Walnut Sts. LOUISVILLE, KV. 














Mesn Sage Wrectg Age. HE EZEKIEL & BERNHEIM CO 


FIRE AND MARINE SALVAGE, SALVACE WRECKERS, 


, | AUCTIONEERS and APPRAISERS, 
Nos. 207 and 209 Madison Street, | saLesrooms, 334 MAIN STREET. 


CHICAGO. | WAREHOUSE, 316 ELI STREET. 
SAMUEL GANS Manager | Every facility for handling merchandise of every description. 
5 + 
—_— CINCINNATI, OHIO. 
Long Distance Telephone, C.R. ROTHSCHILD, Speeial. Long Distance Telephone, No. 1368. 
Main Express 275 Adjusters will please telegraph or telephone at our expense. 











THE 








Offers exceptional opportunities to good agents to represent it in the United States and Canada. 
It is the best company to work for and employs only good and reliable men. 
It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 


Experienced agents who desire to represent this company are invited to address 


MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoRE 


Ricuarp A. McCuRDY, PREST. 


SS 


GEORGE T. DEXTER, Superintendent of Domestic Agencies. Home Office. 

















Secide 


LARGE BENEFITS, 








Pipl icdiat (OO er oe 
and Health Rosters Soe setuvaremen oc ~ pes es 
IMG 


oF NEW YORK. 


ih. « SRM mie, - . oh | eee eee ee PRODUCING AGENTS WANTED. 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. ee 





Policies, | easitsct vation’: Nosime cont 
ndiord’s a 7 7 eff 
OLICICS. | ratcant canter’ jamaty, tsee. | INSURANCE 
Automatic Sprinkler, and Steam Boiler... . 
LOW RATES. BEST COMMISSIONS. The Highest Grade and Most Thorough System of Inspections 


Guaranteed Elevator and Steam Boller Policy Holders. 


A. C. DURBOROW, General Agent, 605 Tacoma Building, Chicago, Ii. 
BROWN & WATSON, General aoonan Ohio, aa ° 


New land Building, Cleveland, Ohio. 


























